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jimax on Discounts Due This Week 


$60-$417 Price Boost 
Okayed for GM Cars 


Pontiac Models Increased Average of $81 Over 1942; 


The Golden Jubilee of the Auto 
| reminds sober citizens what a silver 
lining the industry can be, when 
aie beuné nd gnaved by petty pot 
iticians. 

* * * 

If all the silly economic theories 
| were laid end to end, we would be 
just where we are today, hoping 
that commonsense would get a bet- 
ter toehold. es 


One Out of 48 
A reliable source predicts that 
500,000 people will be involved in 
highway accidents in New York 
| state this year. 
* 


Some Stuff 
If and when ti’s able to or- 
dealer 


AFL hopes to 

pay a royalty 

each car brought into the dealer- 
ship, it is reported. 


7. 

What An Act 
New York drama critics decided 
none was worthy of their annual 
award for the ae Play.” What 


> ba 


Besides, Barbee reports his office 
receiving more than $500 a 
th in payments on “outlawed” 

— those over three years old. 


Buick Average Rise 


Is $77, Olds $107; 


Cadillac Up An Average of $286 


WASHINGTON.—Ceili 
tiac, Oldsmobile, Buick an 


ces for General Motors’ Pon- 


Ciaitiac 1946 passenger automo- 


biles were announced Friday by OPA. Increases, attributed 
to engineering changes, range from $60 to $417. 


Effective Apr. 11, 1946, the 
<nticaaeae a dedi ad tciekit cia tacchinaitiirhassnediiedl 


Dealers Urged 
To Hold Local 
Jubilee Fetes 


By Goes Bess 
r 

DETROIT. The combined influ- 
ence and leadership of all dealers 
throughout the nation is being co- 
ordinated for the Automotive Gold- 

en Jubilee, May 31-June 1. 
- Active participation by dealers 
will be supplemented by support 
now being arranged from local, 
state and national associations con- 
nected with the widely-spread in- 

terests of motordom. 

nabar executive vice-preai- 
the oneal of wot diet at of Olt 


~ “Byvery dealer is afforded an ex- 
cellent opportunity to add to_his 
civic and business prestige by pro- 


moting and cooperating with other. 


groups in the nationwide observ- 
ance of the Golden Jubilee. 
. “The social, economic and pro- 


dustry have been unlimited in 
their influence ‘on the life of 
every community. Depicting these 
influences in speeches, pageants, 
(Continued on Page 27, Col. 1) 


new price ceilings apply to all 
sales of these cars until nec- 
essary adjustments are made 
to reflect increased factory 
costs due to recently approved wage 
rate increases, OPA said. The in- 
creases which take into account 
wage and material cost increases up 
to fall of 1945 apply for the most 
part to cars which were manufac- 
tured some time ago and now are 
in deale hands. 

While new 1946 model Gen- 
eral Motors retail prices, exclusive 
of allowances for engineering and 
other changes, are on the average 
2.5 percent below 1942 prices, after 
allowances for enginee and 
other changes, retail prices for the 
various makes are higher. 

The increases over comparable 
1942 model prices, which : = 
average, are due stent ieee 

ehanges- and 
as follows: 
Pontine trees O00 te: average 


—$81. 

Oldsmobile from $86 te $124, 
average—$107 
Buick from ‘$60 to $188, average 
—$77. 

Cadillac from $148 to $417, av- 
erage—$236. 
The more important engineering 
and other changes include: im- 
proved body styling and trim; more 
comfortable interior appointments; 
redesigned, bigger and heavier ra- 
diator grills; improved cooling sys- 

(Continued on Page 28, Col. 1) 


Chevrolet, Ford Light Cars Due in ’47 


By Pete Wemhoff 

Eaitor, Automotive News 
DETROIT.—Chevrolet’s 
announcement of plans to produce 
a cheap light car about mid-1947 
stirred conjec- 
tures again last 
week on how long 
the present 
demand for new 

cars might last. 

Several car 
manufac - 
turers recently 

have ex 
fears that, be- 
cause of slow 


production and | they 


M. E. Coyle higher prices, the 
pinch in new car 
might be felt a lot sooner 


than was previously expected. 
Chevrolet’s plans to bring out 


te be out in about 18 months. 
Plymouth and other low-priced 
car makers maintain official silence 
on such a, project, but it is known 
that all companies have been work- 
ing on such models for some time. 
A stripped-down car, to sell below 
the $1,000 mark, will be a 
feel, to capture the lower- 
income group which has been 
driven out of the new car market 
(See CHEVROLET, Page 30, Col. 5) 


DEARBORN. — Formation of a 
low-price car division, in line with 
plans originally an public in 

44, was an- 
arenas late Fri- 
day by Henry 
Ford Il, president 
of Ford Motor 
Co. 

Ford said the 
new car will be 
presented to the 
public following 
introduction of 
the regular line 
of postwar Fords 
sometime after 
January, 1947. 

A. B. Pease, presently assistant 
director of sales for Ford, will be 
named general manager of the new 
division, with C. H. Carroll, director 


Additional manufacturing 
ities for the new light car will be 
sought immediately, Ford said. 
Meanwhile, M. L. Bricker, Ford 

announced 


vice-president, 
duction of tractors at the com- 


Va. Dealer Asks Writ 
To Halt OPA ‘Slur’ 


while it freely admits OPA’s 
right to investigate prices and 
enforce controls, it believes the 
letter exceeds OPA authority by 
implying that the com 
nena Saat 
out financial reward to the car 
eee ee Oe: OE A: Oh 
requested. 


moe ted out that thus 
ee ss Col. 5) 


Production Slips 
To 43,365 Units; 
Packard Starts 


By Mel y 
Associate 


DETROIT. — With Ford 
and Chrysler getting off to 
a late start last week, 
duction in the automobile 
ind continued on = 


Blame for the cut in: last week's 
output is shared by the dwindling 


steel supplies, which kept Ford: 
assembly lines down until Apr. 10,/ tel 


and a Briggs Body dfiver’s strike 


Apr. 5 which forced jal -Chgyslery 


divisions to a four-day ‘week with 
the exception of 


shift Apr. 8. 
Packard, 


aie 10 weeks due 
parts supplied by Mo-" 
tors, was slated to resume pro-. 
duction today (Apr. 15). Output 
of 220 cars per day »is expected 
within a week. 
Willys and Hudson remained 
ont for the entire week, Ss a 
OUTPUT, Page 25, Col. 


; shut down: 


a shortage of, | 4 
by General 


House Expected 

To Push Action’ 

On OPA Bill 
NADA Amendment 
To Be Clarified to 
Restore All Cuts 


By William Uliman 
Washington Correspondent 
W ASHINGTON.—The 
NADA -OPA trade discount 
and handling charge tug-of- 
war is scheduled to take on 
new life early this week. 

The OPA extension bill was re- 
ported out last Tuesday and is ex- 
pected to reach the House floor un- 
der a rule today or tomorrow (Mon- 
day or Tuesday). It is believed that 
the bill can be disposed of within 
three days. 

Inclusion of the NADA devised 
and sponsored amendment, written 
to give dealers trade discount and 
handling charge protection as of 
March 2, 1942, was widely com- 
mented on here last week. This was 
the only amendment, urged by a 
single industry, to make the grade 
in committee. 

a prevailing here is that 
the amendment carried for two 
reasons: (1) It was so obviously 
fair, and (2) NADA, including 
| both its dealers in the field and 
‘Washington staff, was on the Job 
from the beginning. 

It is understood that the Wash- 
ington staff was obliged to fend off 
arear-guard action of some of the 
state association men. One man- 


ager.in*a state far removed from 


Washington, it was learned, not 
‘orily:sént a several hundred word 
n to all of his House mem- 
bers, urging a program exactly op- 


which | # 
resumed arene on the second’ 


munications carried his name, but 

he said that it represented the con- 

ayers opinion of his 1,000 or more 
ealers. ; 


The idea expressed by this 
‘Manager, it was said, was similar 
‘to that espoused by the National 
Assn. of Manufacturers —com- 
plete and elimination 
of OPA. Events have proved that 
the repeated contention of NADA 

(See BATTLE, Page 30, Col. 3) 


Parts Price Showdown 


Carlton Sees OPA Promoting Inflation; 
‘Appeal to Congress Possible 


By Bob Finlay 

Managing Editor 
LANSING.— OPA is pointlessly 
encouraging inflation by maintain- 
ing ceiling prices on replacement 
parts despite the fact that produc- 
tion in 1945 was 2% es that of 


tee. 

Carlton, who 
also is vice-pres- 
ident and secre- 
tary of Motor 
Wheel Corp. 

C. C, Cariton oes this point- 


ed question: 
Is it more inflationary to spend a 


couple of dollars getting your old 
car fixed or is it more inflationary 
to be forced to compete in the mar- 
ket for new cars? 

The advisory committee has 
scheduled a showdown meeting 
with OPA Apr. 18. 

It was indicated that an appeal 
to Co; might be necessary be- 
cause of OPA’s ridiculous stand. 

In view of present production, 
which is running about $100 million 
@ month, Carlton said that there 
is no valid reason for a shortage 
of replacement 5 

But in spite of this, there is a 
shortage of critical items—an arti- 
ficial shortage created by OPA’s 
obstinate refusal to lift ceilings 
that bar production of unprofitable 
but necessary items. 

Cars and trucks are going off the 

(Continued on Page 25, Col, 4) 
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Enongh Steel for 5 Weeks . . . 
Lewis’ Bolt Increases 


Threat to Auto Output 


By Mac Gordon 
Staff Writer 


DETROIT. — Virtual col- 
lapse of the negotiations 
between the United Mine 
Workers- AFL and the soft 
coal operators last week in- 
creased the threat to the produc- 
tion of new cars and trucks. 

While the vehicle makers now 
producing have at least a five 
weeks’ supply of steel and steel- 
fabricated parts on hand, the pos- 
sibility of production inroads will 
increase as the- coal strike con- 
tinues. 

Major steel mills have begun 
to bank some furnaces for lack 
of coal. Protraction of the coal 
tieup. would force many fabri- 
cating plants to close about May 


Not Guilty Pleas 
Are Entered for 
Bearing Makers 


CLEVELAND.—(UTPS) — Attor- 
neys for six friction bearing indus- 
try corporations and three of their 
officials last week entered not 
guilty pleas at arraignment on 
charges of viglating anti-trust reg- 
ulations before Federal Judge Em- 
erich B. Freed. 

Judge Freed set Apr. 18 for argu- 
ing the motion, which the govern- 
ment is expected to oppose. 

None of the defendants was pres- 
ent for the arraignment. It is be- 
lieved that trial of the six corpora- 
tions and three individuals will not 
get under way for about a year. 

Defendants arraigned were: Gen- 
eral Motors Corp. of Detroit; Fafnir 

. Bearing Inc. of New Britain, Conn.; 
Norma-Hoffman Bearing Corp. of 
Stamford, Conn.; Federal Bearing 
Co., Inc. of Poughkeepsie, N. Y.; 
SKF, Inc. of Philadelphia; Martin- 
Rockwell Corp. of Jamestown, N. 
Y.; Fred G. Hughes, Bristol, Conn., 
general manager of the New De- 
parture division of GM; Charles F. 
Stanley, New Britain, Conn., vice- 
president and sales manager of 
Fafnir; Howard Johnson, James- 
town, N. Y., sales manager of 
Martin-Rockwell. 


Following UMW President John 

L. Lewis’ walkout on the negotia- 
tions in Washington last week, Sec- 
retary of Labor Schwellenbach 
intervened to attempt a renewal of 
the talks. But Lewis, well known 
for his indifference to either gov- 
ernment or public pressure, was 
likely to take his own time about 
further meetings with the opera- 
tors. : 
For the present, however, the 
auto picture was its brightest in 
weeks. Ford got back into the 
production race last Wednesday 
when the Rouge and 12 branch 
assembly plants reopened after a 
six-day stoppage to replenish low 
stockpiles. Packard was scheduled 
to resume production today (Apr. 
15) following a 10-week. shutdown 
for lack of crankshaft bearings 
supplied by General Motors’ Mo- 
raine division. 


Studebaker and Kaiser - Frazer 
expect to commence production of 
1947 models about May 1. Nash 
has exceeded its prewar output 
levels, Chrysler is rapidly ap- 
proaching prewar attainments, 
and General Motors is stepping up 
its tempo with all but three plants 
back in production. 


Only, Hudson and Willys-Over- 
land were throttled by supplier 
difficulties Friday. The tieup for 
both stemmed from the same 
source, the wildcat strike against 
the Midland Steel frame plant at 
Cleveland by UAW-CIO Local 


486. 

But while the existing picture 
seemed clear, the future outlook 
was not. In addition to the coal 
strike, the internal struggle within 
the UAW also generated a goodly 
share of the gloom. 

The all-powerful International 
Executive board of the UAW opens 
a highly significant meeting today 
in Chicago. From this meeting will 
come a blueprint of the union’s 
program in respect to industry 
relations. 

Walter P. Reuther, the union’s 
new but by! no means unanimous 
president, has been asked by the 
board to present before it at Chi- 
cago a “package” of his plans for 
improving the union and dealing 
with the industry. The demand for 
Reuther’s program was made re- 

(Continued on Page 29, Col. 1) 






colors. Conversion 
hydraulicly by pressing 


WASHINGTON. — The House of 
Representatives was expected this 
week to authorize a full-dress in- 
vestigation into the disposal. of 
surplus property by the War Assets 
administration. 


With charges of irregularities 
pouring in from all quarters, lead- 
ers in the lower chamber have 
agreed to bring up for floor ap- 
proval a bill creating a special 
seven-man committee to conduct 
the inquiry. 

The investigators, once they have 
received the official go-ahead from 
the House, will center their atten- 
tion on the alleged failure of war 
veterans to obtain surplus materi- 
als for business purposes. 

The Senate’s Mead committee 
has already amassed “consider- 
able evidence” of inequities in 
surplus according to 
Sen. Ferguson of Michigan, a 
member of the committee. 

Ferguson voiced a demand for a 
grand jury investigation of the sur- 


tive com” ijttees cannot “verify 
charges .. irregularities without 
grand jury methods.” 

Senators and representatives 
alike revealed receipt of complaints 
from government and ‘educational 
agencies that veterans’ priorities in 
the purchase of surplus goods were 
being ignored. 

The sale of 600 surplus Army 





Threat of U.S. Speed Curb Growing 


DETROIT. — In a nationwide 
public opinion poll released by the 
National Committee for Traffic 
Safety, it is claimed that a major- 
ity of the people want a national 
speed limit of 50 miles per hour 
or under. 

Ever since the President’s Safety 
Conference (to take place May 8) 


as one of the principal means of 
cutting down the increasing high 
fatality rate due to automotive 


_ Traffic authorities generally be- 

lieve that a national law would do 
nothing that present state and 
municipal ldws. would do, if they 
were enforced. : 

“Enforce the law—strictly. Fine 
them! Make them obey the law.” So 
runs the chorus of public opinion 
with respect to traffic law enforce- 
ment in America today, according 
to the poll. 


nationwide public opinion research 
poll released by the National Com- 
mittee for Traffic Safety. 

“A substantial majority of the 
people ask for, among other things, 
maximum highway speed limits of 
50 miles per hour or under, and 
more safety education and safety 
engineering, the elimination of 
drunken driving, pedestrian regu- 
lation as well as other vehicular 
controls, and—this above all—un- 
compromising enforcement of the 
traffic laws. 

“The poll was made by the 
Opinion Research Corp. of 
Princeton, N. J. It covered every 
geographical section of the 
United States. A specially pre- 
pared set of questions purported 
to elicit a full-scope report on 
the American public’s thinking on 


‘ 
‘The report should make clear to 




























legislators, enforcement authorities 
and accident prevention specialists 
that the American people are 
acutely conscious of the serious- 
ness of the traffic accident problem 
and are willing to stand squarely 
behind the enactment and enforce- 
ment of laws that will make the 
nation’s streets and highways safer 
both for motorists and pedestri- 
ans.” 

Banners, window cards and en- 
velope stuffers for the coming Po- 
lice Safety Check are now ready 


tained and put to use by dealers 
just. as soon as possible. It is be- 
coming increasingly evident that 
unless the dealers of America get 
behind this safety check program 
starting May 15 and make it a 
complete success, the industry may 
yet be saddled with a national 
speed limitation law. 








@ button on the instrument 
powered by the 128 hp Hudson ésuper-eight engine. 


House Ready to Launch Surplus Probe 
As Charges of Mishandling Mount 


plus setup, declaring that legisla- | tee 


for dealer use and should be ob- 


panel. The 











Site Sales Program Set 


For Surplus Goods 

WASHINGTON.—Plans to con- 
duct a series of nationwide site 
sales are nearing completion, 
War Assets Administration an- 
nounced last week. Under the 
site sale program buyers are 
permitted to surplus 
property on the spot where they 
inspect samples, make their se- 
lections, arrange transportation 
and pay for the goods. 

E. A. Roberts, director of the 
mixed sales division of WAA, 
said that 532 sites that include 
locations in almost every section 
of the United States are now be- 
ing considered. The material at 
these locations has been esti- 
mated to be valued at more than 
$1,500,000,000 by WAC. 


trucks by Gimbel’s, New York de- 
partment store, also may undergo 
investigation by a House commit- 


Charging that New York vet- 
erans could not buy the trucks 
which Gimbel’s offered for sale, 


OPA Is Readying 
New Prices 
On Trucks 


WASHINGTON. — OPA is still 
working on new truck prices and 
it’s expected that the order will 
be issued in a week or 10 days. 

It is also expected that the prices 
on some of the light vehicles will 
be reduced, and that the order will 
carry a dealer discount cut similar 
to the absorption now being taken 
by dealers on new passenger autos. 

NADA suggests that dealers hav- 
ing any new trucks in stock should 
dispose of them as quickly as pos- 
sible. In the eveht of a price re- 
duction, the vehicles in dealers’ 
stock will not be rolled back by 
OPA to the level of the price of 
the new production. ' 

A dealer could have the same 
make and model truck in his stock 
with two different prices, and it 
seems advisable that the old in- 
ventory be moved as quickly as 
possible. 


Bathrick Starts 


Coast Tour 


PONTIAC, Mich.—Don U. Bath- 
rick, Pontiac’s 
general sales 
manager, left here 
Fridayforan | 
inspection tour = 4 
of west coast j 
dealerships. 

The first session 
will be held Apr. 
16 in Los Angeles. 
Other meetings 
will be staged in 
San Francisco 
and Portland, 
Ore. 








Goldsmith Named 
CONCORD, N. H.—(UTPS)—Kenneth 
Goldsmith, former mayor Ports- 
mouth and World War , has 
been named chief inspector for the 
State Motor Vehicle department. 





HUDSON ANNOUNCES production of the new 1946 Hudson super-six convertible brougham powered by the 102 hp super-six engine 
and designed to carry six passengers comfortably. The convertible is offered in nine new standard colors and two special extra-cost 
from open car freedom to the greater protection of a closed car, or back again in a few seconds, is controlled 
convertible brougham is also available in the 


Commodore series 


Rep. O’Toole of Ohio has asked 
the House Expenditures commit- 
tee to examine the deal involving 
the purchase and resale of the 
trucks by eight Cleveland auto 
dealers. 

The trucks, Studebaker heavy- 
duty models, were purchased by 
the Cleveland dealers in a surplus 
sale at Terre Haute, Ind., for $1,954 
each. The dealers in turn sold the 
trucks to Arthur Price Associates, 
of New York city, which put them 
on sale at Gimbel’s for $2,990 
apiece. 

The WAA said that the trucks 
had been offered to veterans at 
Terre Haute for 27 days before 
they were made available to deal- 
ers. Only 40 buyers came forward 
for the 600 models during that 
period, the agency added. 

O’Toole asserted it was “peculi- 
ar” that the trucks were not 
offered to veterans first in New 
York. He demanded that WAA 

the complete deal before 
the House group. 

WAA revealed the names of the 


‘Cleveland dealers who bought and © 


then resold the 600 trucks. They 
are: 

Carnegie Body Co., Nottingham 
Auto Sales, U. S. Truck Sales, 
Larick Motor Sales, Hirsch Motor 
Sales, U. S. Truck Equipment Co., 
Bedford Auto Sales and Brownlee 
Chevrolet. 

+ * + 


Gimbel’s Offers Second Lot 


Of Surplus Army Trucks 

NEW YORK.—Gimbel’s—the de- 
partment store that startled motor- 
dom recently by putting 600 Army 
trucks Studebaker built for the 
Russian government on sale and 
disposing of the entire lot in two 
days—last week announced another 
truck sale. 

This time 120 used Chevrolet- 
built Army 1%-ton panels were the 
vehicles to be sold. 

In the advertisement, Gimbel’s 
stated that “every truck will be put 
in tiptop working order by New 
York’s most outstanding authorized 
Chevrolet dealer. You'll get a 
standard used truck warranty is- 
sued by this Chevrolet dealer.” 

Chevrolet factory officials, how- 
ever, emphatically deny that any 
warranty -has ever been given 
either on the vehicles or on provid- 
ing service for such Army vehicles 
to either the dealer involved, Gim- 
bel’s, or anyone connected with the 
deal. 

These trucks, it is understood, 
were bought by accredited dealers 
in Chicago and were driven over- 


t|land to New York where they were 


turned over to the department 
store. It is believed that the firm 
of Arthur Price Associates, which 
is claimed to have been involved 
in the Studebaker truck deal, also 
had a hand in the latest sale. 

Truck men are chuckling over 
one paragraph in Gimbel’s adver- 
tisement which says: 

“Factories, bakeries, grocers, 
cleaning plants, movers, suburban 
stores, radio shops will all grab 
these trucks.” 

As one truck man put it, “if a 
baker buys one he'll soon. find it 
will shake the raisins off his 
cookies.” ; i 
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—_— is a lot of goodwill to be 
made, or lost, depending upon 
how the automobile dealer handles 
the delivery of new cars. I want to 
compliment and hold up for ex- 
ample an ad that is typical of many 
appearing throughout the country. 
The one I quote ran recently in the 
Harrisburg (Pa.) Evening News by 
the Francis Auto Sales Co., which 
is now celebrating its twenty-fifth 
year in the business as dealers. 


Francis tells me that his list of 
new car orders is on his desk 
constantly and any customer on 
the list is invited to look it over 
to see exactly where he stands, 
and who has already received 
cars. He has nothing to conceal. 
This forthright treatment might 


run it will materially aid a dealer 
when the present situation is 
reversed and plenty of cars of all 
makes are available. 

Text of this advertisement fol- 


lows: 
“Francis Policy 


on 
Delivery of New Fords 

“With 25 years experience in 
the Ford business, Francis For 
Fords realize that the present 
abnormal demand for automo- 
biles will not last forever; that 
the day will come when we shall 
be knocking at your door asking 
for business. Therefore, as in the 
past, we are endeavoring to so 
conduct our business that we 
may always merit your confi- 
dence and respect.” 

“1. We are delivering new 
Fords strictly on the first-come- 
first-served basis, except in the 
case of veterans, including doc- 
tors, now without cars, whose 
occupations require the use of 
a car.” 

“2. Our new Ford prices are 
the current OPA ceiling prices 

ONE CENT MORE.” 
“3. We require a deposit of 
$25 with each order for a new 
Ford, which will apply toward 
the purchase price of the car or 
will be refunded at any time on 
demand. With the deposit. we 
accept the obligation to deliver 
your car in your proper turn.” 

“4. At Francis For Fords you 
don’t have to have a used car to 
trade in to get your new Ford 
in your turn. We need used cars, 
but concede to the customer the 
right to dispose of his car as he 
sees fit.” 


“5. Lf you DO have a used car 
to trade on the new Ford, we 
will allow you as much as we 
would pay for it in an outright 
purchase with no new car in- 
volved, the maximum price be- 
ing the applicable OPA ceiling.” 

“6. At Francis For Fords the 
customer decides whether he 
wishes to pay cash for his new 
Ford or to finance it. Either way. 
is acceptable to us.” 

“FRANCIS AUTO SALES 

Ford Dealer Since 1921 

99 South Cameron Street” 

7 Bd 


Salesmanship 
Needed Now 


DEALER warns that the trade 

is apt to loose its sales profi- 
ciency during the time when it’s a 
question of selecting new car buy- 
ers rather than selling them. He 
suggests that, in order to counter- 
act this difficulty and keep sales 
efficiency high, a dealer or sales- 
man ought to keep themselves in 
trim by selling the points of superi- 
ority of the new cars with each 
delivery. 


A dealer might increase his 


a dealer gains from new car de- 
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Need Unity, Ill. Parley Told... 


liveries can be made to last. 
There is no better way to impress 
and influence the customer and 
convince him that you are a high 
type sales organization than by 
giving him an impressive sales 


Sales talks now aren’t necessary 
to make sales. But by giving them, 
customers sense your personality. 
It will help the dealer and his 
salesman to sell themselves and to 
sell their merchandise when cars 
again become plentiful. 

* * oe 


Price Trend 


Is Upward 

NOTHER dealer reminds me 

that it would be wise for any 
dealer to put up a strong selling 
campaign to sell owners, for their 
own sake, on repairs and supplies. 
No one can predict what may hap- 
pen in this trade with inflation con- 
stantly impending. A dealer is just 
being honest with a customer when 
he tells them that prices in this 
field are not going down. 

If anything, the trend is in- 
creased prices. That is the reason 
any dealer should offer his cus- 
tomer this good advice. Besides, 
it is a hedge against inflation. 

* * 


How Long 
Will Boom Last? 


[DEALERS continue to ask how 

long the boom in this field will 
last. The figures have often been 
quoted that there are seven million 
less cars on the road than when 
the war started. Half the cars 
remaining are more than seven 
years old. If boom means how long 
it will take manufacturers to fill 
the waiting market, I predict that 
it will be at least two years. I 
think probably another two years 
will elapse before retail competi- 
tion becomes really tough and the 
fight for survival of the fittest in 
this field starts. 

How long the automobile in- 
dustry boom will last will depend 
somewhat on how fast the de- 
ferred demand is made up in 
other fields. It is estimated that 
in the building field it will re- 
quire 10 years. In the electrical 
equipment field 18 months or two 
years. Farm equipment will re- 
quire three years. Automobile 
tires two years. Other industries, 
however, fall into three main 
classifications: (1) Those for 
whose products deferred demand 
cannot accumulate, but which 
have had to operate at levels 
lower than their markets could 
support: Beverages and confec- 
tionery, paper and printing. (2) 
Companies that are due for ex- 
pansion, which will tend to mod- 


air transpo chemicals, tobac- 
cos, oils and utilities. (3) Cyclical 
groups, which habitually con- 
form to the composite industrial 
patterns: Brewing and distilling, 
coal, drugs, foods, shoes, machin- 
ery, amusements, railroads, ship- 
ping, shipbuilding and steel. 

During this boom period, car 
dealers must retain their vigorous 
sales techniques. They must per- 
fect and improve the service they 
render automobile owners. We 
must keep automobiles the most 
satisfactory and wanted possession 
of the people. We must do a 
good job and not think of just one 
ear for every family, but two, three 
and four cars in the garages of 
many homes. 


Astoria Dealers Unite; 


Burke Made President 

ASTORIA, Ore.—Inactive during 
the war years, the Astoria dealers 
have formed the Astoria Automo- 
bile Dealers’ Assn. 

The president is J. Basil Burke, 
with William Kirk vice-president 
and Robert Lovell secretary-treas- 
urer. Weekly meetings are planned. 





Vets Hit °46 Car Sales; 


Ask. Return of Ration 

DETROIT. — Michigan 
chapter of the American Vet- 
eran’s committee called on the 
OPA last week to restore new- 
car rationing in order to enable 
veterans to obtain new cars. 

Dealers are “discriminating” 
against veterans in distributing 
cars, AVC officials charged, be- 
cause the former GI’s “were not 
here to place their orders as 
early as civilians.” The organi- 
zation appealed to all Detroit 
area dealers to set aside a lim- 
ited number of autos each 
month for veterans. 





Moran Says 


Casual Sales 


Whip ‘Honest’ Dealers 


PEORIA, Ill.— (UTPS) —“About 
70 percent of all used-car sales now 
going on throughout the nation to- 
day are being conducted by indivi- 
dual to individual, and consequent- 
ly the dealer who attempts. to live 
up to OPA’s price rulings loses out 
in the race.” 

More than 400 dealers attending 
the twenty-sixth annualh convention 


NewlIndiana Officers 


# 


are D. ©. 


. Barnhart, assistant executive 
» president of ADAI; F. C. Yeager; South Bend, 
Schaefer, Indianapolis. 


HERE ARE OFFICERS of the Automobile Dealers Assn. of Indiana with convention 
J vice-president 


of 
» executive secretary; 





A DINNER SHOT at the recent annual meeting of the Automobile Dealers’ Assn. of 
Indiana which drew 500 dealers from all parts of the state to Indianapolis. 


CATA Cautions Dealers 
On Cash Deposit Danger - 


CHICAGO. — Warnings on two 
phases of new car sales were 
issued to members last week . by 
Chicago Automobile Trade Assn. 

Calling attention to threatened 
OPA crackdowns locally on alleged 
“bonuses” or “under the table pay- 


ments” demanded by dealers for 


Michigan Dealers 
To Hear Moran 


At 25th Parley 


LANSING, Mich.—Lee Moran, 
executive vice-president of NADA, 
will head the speakers at the 25th 
annual convention of the Michigan 
Automobile Dealers Assn. here Apr. 
23-24, it was announced in the 
tentative program released last 
week. 

Other major addresses will be de- 
livered by. F. C. Striffler, past pres- 
ident of MADA and chairman of 
its legislation committee, Arthur E. 
Summerfield, NADA director for 


Michigan, and A. B. Burkholder, 


chairman of the Resolutions com- 
mittee. 

Highlights of the program fol- 
low: 

A Contract Purchase Corp. open 
house Tuesday evening (Apr. 23), 
personal consultations by M. Rob- 
ert Deo, NADA general counsel, 
the annual business meeting for 
members only Wednesday morning, 
cocktail parties by Universal C.LT. 
Credit Corp. and General Motors 
Acceptance Corp. Wednesday eve- 
ning, and the annual banquet. 


GM Appoints Rose 
Buick, Pontiac and Chevrolet will 
be handled by King Rose, former 
Mansfield Chevrolet dealer, who 
purchased the Carpenter & Pierce 
dealership, Troy, Pa. 


priority delivery of new automo- 
biles, CATA urges its members to 
keep in the clear for other reasons. 

“We wish to point out to our 
members that in spite of the fact 
they are jammed with new car 
customers at the present time, they 
should not forget that with every 
sale now they can make a friend 
or an enemy,” the association 
states. 

“The customer is so eager to get 
a car that he will be grateful for 
a long time, if handled right. On 
the other hand, he may ignore for 
the moment anything in the trans- 
action that is off color, but he won’t 
forget. He can be either a long time 
customer or a one time only. Let us 
not forget that good will and con- 
fidence are still the order of the 
day in our business.” 

Members were also strongly ad- 
vised to keep customer deposits 
“entirely separate from other 
funds,” because “it may be many 
months before new car production 
warrants delivery on all deposits 
and, should something go amiss 
with this money, it will have most 
adverse effects on dealers and the 
industry as a whole. 

“We strongly suggest that de- 
posits be put in either a special 
fund or placed in escrow. Such 
money represents a direct liability, 
payment of which may be demand- 
ed at any time.” 


Rhode Island Dealers 


Elect Shy a Director 

PROVIDENCE, R. I.—Frank 8S. 
Shy was unanimously elected a di- 
rector of Rhode Island Automobile 
Dealers Assn. last week to succeed 
the late George W. Bradburn. 

Shy is past president and former 
director. He is president and treas- 
urer of W. P. Hamblin, Inc., 220 
Elmwood Ave. 


of the Illinois Automotive Trade 
Assn. Apr. 5-6 heard this message 
from Lee Moran, executive vice- 
president of NADA, 

Moran declared, however, that “it 
is shocking to note that around 600 
dealers in Illinois do not belong to 
your organization.” i 

“We are all in this boat togeth- 
er,” he told the convention, “and 
if we are to get anywhere in our 
fight 

‘ amendments and regulations now 
in existence through OPA, 
must stick together. What we 
need now is strength, 
strength can 


Praising NADA’s work, Moran 
, ago rad national association’s 
e for “justice” was just get 
started. ; oe 

“Dealers,” he said, “are now be- 
ing more closely watched than ever 
before by OPA investigators who 
cannot seem to control the used- 
car black market. If they hear of a 
used-car operator who is selling: 
on the cash and carry, person to 
person sales, they attempt to look 
a. his seers. but find that this 
ellow never keeps such a thi 
comme ps thing as 


“Consequently, the investigators 
become frustrated and they turn to 
og ogg’ who is trying to live up 

ut is slo be dri 
out of business ee eps . 


crease, but the poor 
forced by OPA to pay the bills.” 

Moran warned dealers not to 
shower their Cosigressmen with tel- 
egrams or letters until th are 
notified through their sealaon state 
dealer organizations to do so. He 
said a oo of letters or tele- 
grams seldom gets the 
needed by NADA — 

S. J. Senes, of the Illinois Board 
for Vocational Training for Vet- 
erans, discussed the importance of 
vocational training and its ultimate 
value in relation to the automotive 
trades. 

Joseph T. Meek, executive secre- 
ie . eo Illinois Retail Federa- 
on, la the organization of 
both IATA and NADA and said he 
“only wished that other groups: had 
as much strength when it came to 
getting something done.” 

“The future of retailing is the 
future of America,” Meeks said, 
“If prodigious production is 
maintained in America, if pur- 
chasing power continues upward 
and is siphoned off on badly 
needed goods and services which 


people at a price commensurate 
with quality, America will pros- 
per and retailing will prosper.” 

The election of officers produced 
the following slate: president, Har- 
ry B. Craycroft, Vandalia; first 
vice - president, Harry Egolf, Pe- 
oria; second vice-president, B. B. 
Burns, Decatur; treasurer, Harry 
Mitchell, Peoria. 

New directors include: March 
Wells, Bloomington; William C. 
Stanlick, Chicago; Willis Brodhead, 
East St. ‘Louis-Belleville; Franklin 
C. Hackshaw, Peoria; W. F. Rowe, 
Elgin; E. P. Lovitt, Abingdon; B. 
F. Zilinski, LaSalle - Peru; A. G. 
Edwards, Rock Island-Moline; Rus- 
sell S. Lindberg, Springfield; Henry 
DeWitt, Iroquois County. 


Van Tassel Named 
NADA Analyst 


WASHINGTON. — The appoint- 
ment last week of J. B. Van Tassel 
to head a new business analysis 
department for members was an- 
nounced by Lee Moran, executive 
vice-president of NADA. Van Tas- 
sel did similar work for Chicago 
Automotive Trade Assn. prior to 
the war. He has spent 17 years in 
dealer management work, starting 
in 1928 with Packard. During the 
war, he was with Chrysler. 
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New Orieans—Gordon Hebert 
New York— 
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NEWS f applied energy 
Re te eet ae es ee ee ae 
the better things of life than anywhere else in the world. 


Credit to NADA 
LTHOUGH the battle over dealer discounts is far from 
won, NADA deserves credit for its in convincing 
the House Currency and Banking commitice of the justice 
of dealers’ demands for restoration of full discount. 


While some dealers wanted a more direct ot in view 
of the overwhelming justice of thtir case, the political 
situation seemed such that a frontal assault might be 
repulsed through fear of votes. 


For some reason or other, OPA decided that the dealers 
should be the goat on prices. And at the same time OPA 
has been berating dealers for bringing pressure to fight 
unjust cuts in discounts, the agency is trying to use political 
pressure on Congress to back up OPA’s dictatorial actions. 


e view of this, NADA was forced to take the approach 
it did. 
Bobbing Up Again 
AGAIN the threat of a national speed limit law bobs up 
to hang as a dark cloud over the industry in the deliber- 
ations of the President’s Safety Conference which will meet 


May 8 to consider ways and means to lower fatalities caused 
by automotive accidents. 


This time the threat comes in the form of a public poll 
~ taken and published by the National Committee for Traffic 
Safety, which purports to show that the great majority of 
the citizenry approve a drastic national speed limitation 
law to halt deaths and serious injuries. 


Active cooperation by all of the vehicle dealers in the 
Police Safety Check program (starting May 15) to get as 
many cars as possible checked and made safe for unlimited 
driving, seems to be one of the best means of preventing a 
recommendation by the President’s body for national speed 


limit regulations. 

Let all.of us plan to get into this International Chiefs 
ie program and pitch to the best of our ability—let’s 
; banners in our: showwindows and stuffers in our mail 
es our customers and do everything else in our power to 
: make every car owner safety-conscious, to the point that he 

ioe fala Yonthactical faults corrected if they make his 


Eat aemata 40: asive. 
i i tt aoe al af Fl 
, utomotive industry will do its full share 
eliminating unsafe cars from the road. 


‘ur plea for the Seti of pment driving 
other cure necessary to cut traffic 
ears. 


TO PROVE AGAIN the adage 
that there is nothing new under the 
sun or, if you prefer, that history 
repeats itself, I give you the pres- 
ent GI vs. the Generals brawl in 

Washington. When 
THE World War I came 

SAME OLD to a sudden halt in 

ARMY GAME 1918, yours truly 

was polishing win- 
dows and standing guard over the 
waste paper dumps in Camp 
Dewey, at Great Lakes, Ill. Winter 
had come early and the winds came 
in from Lake Michigan as if they 
had blown straight across the 
North Pole. It was a perfect setting 
for griping amongst us gobs, and 
we lost no opportunity to dissect 


each officer who outranked us (as, 


of course, they all did) from com- 
pany commander to the admiral. 
My buddy, a proud and powerful 
Heinie from Detroit, prayed nightly 
that he might live only until after 
the war, so that he could, in civies, 
walk up to a certain young Annap- 
olis lieutenant whom we all de- 


ee 
oi 
Fe, 


i 
GENUINE 


MILK OF 
MAGNANIMITY 
FOR ai Ie" ITCH 


SMACK Ub 


tested and twist his nose off with | 


his own bare hands. He had a way 
of illustrating so convincingly what 
he was going to do that it makes 
me wince even now to recall his 
threatened mayhem. What really 
happened after the war was, of 
course, that we all returned to our 
families and our jobs and promptly 
1879 | forgot entirely the injustices which 
would have added up to volumes 
of protest if we had written them 
down as they occurred. 
= * * 

IN THOSE DAYS there were no 
Drew Pearsons or Walter Win- 
chells, who were anxious and will- 
ing to parade our gripes. Probably 
that was just as well, because it 
might not have been so easy, 20 
years later, to regain the same 
caste system as betwe officers 
and men, which dates k, I as- 
sume, to all of the wars which have 


_}been fought since the Roman con- 


quests. The only good I can see 
which’may come out of the et 
fracas is that we may the 
organization.of our armed services 


so that merit alone will determine 
promotion, jjust as it does |in the 


business of , professional 


The system of promotion because 
of seniority is so fundamentally un- 
just and undemocratic that we can 
never hope to have an efficient and 
alert peacetime Army and Navy, 
so long as that system is permitted 
to exist, Military service can be 
made so attractive as a career that 
an adequate Army and Navy can be 
maintained by voluntary, rather 
than conscripted enlistment, but 
the reward for unusual ability and 
application must be advancement 
in rank with no curbs on any vol- 
unteer’s possibility of becoming a 
five-starred general or admiral. 

* * * 

BUT GETTING back to the busi- 
ness from which we make our daily 
bread. Second only to the problems 
of reconversion, the present big- 
gest headache of the top factory 
men is the deluge of requests for 
priority on delivery of news cars. 
They come by mail, by wire and in’ 
person from their friends and their 
friend’s friends. They plead, they 
promise, they even threaten to take 
it up with the chairman of the 
board. They use all the cunning 
wiles of. an alcoholic in search of 
a bottle. © 

Even we, who are only in the re- 
viewing stands, are being impor- 
tuned by everyone we meet to help 
them get earlier delivery “on the 
car they already have ordered.” We 
have to tell ’em we, too, are wait- 
ing for a new car and have just as 
slim a chance of getting one.— 
GMS. 


When did YOU 
ile 


headquarters, 
New York 17, N. Y. 


legal EIU < skosnie ewes 


The views expressed in this column are those of our readers, Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


Tie-in Sales 


We noticed on your editorial page 
of Automotive News of Apr. 1, 1946, 
you make the statement, “U. S. 
Supreme court has just ruled that 
tie-in sales are illegal only when 
they involve worthless secondary 
items.” 

If this is the case we would ap- 
preciate very much you giving us 
the name of the case, number, and 
the date—R. L. Saurrn, Jerseyville 
Motor Co. (Ford), Jerseyville, Ill. 

Eprror’s Nors: The U.S. Supreme 
court decision has this back- 
ground—Case name: M. Krauf & 
Bro. vs. the U. 8.; Number: 198; 
Date: March 25, 1946. 


Replaces All Others 


First let me say that, while I 
have taken Automotive News for 
only about a year, I have found 
that it replaces all other trade 
journals because it is so timely. 

It probably would be too expen- 
sive, but would it be possible to 
have truck production figures by 
the various makes along with car 
production figures when your staff 
is large enough to make this pos- 
sible? — R. E. Bicke.Haupt, Bickel- 
haupt Motor Co. (Packard-Inter- 
national), Clinton, Ia. 

Eprror’'s Notre: We're working 
on truck production figures, too. 


Must Know Trends 
I am enclosing personal check 


Motive NEws our very sincere ap- 
preciation for the fine trophy pub- 
licity given us for selling the first 
1946 car. We’re mighty proud of 
this distinction. 

We wondered if you noticed that 
the article gave Grand Rapids, 
Mich., credit for the sale instead of 
Minnesota. We realize Michigan 
would like to have people think 
they were right on the ball, but I’m 
afraid Minnesota would object too 
strongly.—Davmw Grpemetster, Gilde- 
meister Motor Co. (Ford), Grand 
Rapids, Minn. 


Complete 


Best of good wishes to the only 
real good complete automotive pub- 
art — Sam F. Green, Omaha, 

eb. 


Coming Events 


APRIL 
23-24—Lan Annual convention 
Michigan utomobile Dealers Assn. 
24—New York (Hotel Roosevelt 
Luncheon Meeting, ‘Automobile Old 
Timers. George W. Mason, guest 


r. 


2 —-ieheret, Ne c. (Carolina Hotel). 
meeting of North Carolina 
Automobile 7 ao Assn. 
2-7—French Lick, tad. SAE Summer 
meeting. 


3—Kansas_ City. convention 
Missouri Mitunobile 2 Pang — 


covering one year’s ‘subscription to 


your publication. 

I am associated with a super 
service in a subordinate capacity, 
but need to know trends. The boss 
does not see it that way, so I will 
show him my copies—S. A. T. 


Our Error 
We wish to extend to the Auro- 


11-12—Milwaukee (Hotel pienter. 
SAB National Tractor mee 
OCTOBER 
(Biltmore hotel). SAE 
35 tad 
Hotel Knickerbocker). 
Transportation 


3-5—Los 
National 
Aircraft 

16-17—C’ 
SAE 


N and 
Maintenance meeting. 
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|THERE IS ACTION 


on the Hudson l'ront 
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Hudson distributors and dealers have spent or are spending 
approximately 22 million dollars for new buildings or 
improvements. Above, a typical new headquarters for 
Hudson sales and service—at Midland, Mich. 


vr nmer 


In 2,150 newspapers across the country, Hudson announced its 


new 1946 models early in February. And buyers, flocking to 
showrooims everywhere, found that Hudson had kept a promise 
made many months before: “Hudson will be ready! 


i 


Hudson was ready, with cars of sparkling new exterior design, 
with wholly new interiors. Hudson was ready with a greatly strength- 
ened distributor-dealer organization—well financed and fully equipped to sell 
and service those cars in volume. 


Hudson dealers, from the smallest to the largest, have. expanded and mod- 
ernized their places of business. They have greatly increased their parts and 


stocks and service facilities. 


These dealers were ready, too, with all needed advertising and sales helps 


conte Ff Oe 


—the first complete merchandising program for 1946 to be released in the 
industry. 


All this is a part of a nationwide, long-range plan aimed at utilizing the 
full capacity of Hudson plants. 


This program will insure for Hudson a substantially larger share of total 
industry sales in the years ahead. 


> 


In Hudson’s program ‘to provide the very finest service possible for 


Hudson owners, service and parts departments of Hudson distributors 
and dealers in all parts of the country have been expanded and mod- 
¢rnized into efficient, large-volume, profitable operations. Above, one 


¢f the many new, attrective departments for Genuine Hudson Parts 
and Accessories—at Indianapolis, Ind. HUDSON MOTOR CAR COMPANY, DETROIT 14, MICHIG? 


‘ 
. 
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By L. C. Barnard 
Staff Correspondent 

HOLLYWOOD, Calif.— Add the 
name Darrin to the constellation in 
the American automotive firma- 
ment. 

Automotive News learned last 
week that Howard Darrin, inter- 
nationally known designer of auto- 
mobile bodies, whose latest ex- 
amples of the modern coach build- 
ers’ art are the Kaiser and Frazer 
creations, now has under construc- 
tion the first display models of a 
line of cars soon to be announced 
as the Darrin. 

The new Darrin, an automobile 
of ultra styling and revolutionary 
design—Darrin’s own design, by the 
way—is to sell for $1,950, according 
to a spokesman for the manufac- 
turer, and already orders are being 
taken for October or November de- 
_ livery, with an imposing list of pre- 
production purchasers on the 
books. The list of names of Darrin 
buyers, who have placed orders 
with deposits, looks like a Who's 
Who in Hollywood. 

It was announced Thursday 
that within the next two or three 


Darrin’s sales offices are located 
at 8534 Sunset Blvd. at the present, 
but are to be moved into downtown 


Wis. Expects 
sler to File, 
Avert Court Row 


MADISON, Wis.—Prospects of an 
amicable settlement of the dispute 
' between the Wisconsin Vehicle de- 
partment and the Chrysler Corp. 
on the application of the Wisconsin 
‘automobile manufacturing registra- 
tion law were reported last week 
by B. L. Marcus, department com- 
missioner. 

According to Marcus, there is an 
“excellent chance” that the contro- 
versy will be settled without court 
action and that the company will 
consent to obtain a Wisconsin li- 
cense as required under the dealer 
licensing law, which was red 
by the Wisconsin Automotive 
Trades n. 

Marcus originally pointed out 
that Chrysler was the only automo- 
bile manufacturer in the 10-year 
history of the law that had failed 
to apply for such a license. The 
fact was discovered last year when 
administration of the registration 
Pp was transferred by the 
legislature to the Motor Vehicle de- 
partment from the Banking com- 
mission. 

Marcus several weeks ago an- 

his intention to seek a 
court interpretation of the statute. 
An examination was ordered before 
a court commissioner, under the 
discovery statute, when the corpo- 
ration’s attorneys moved to trans- 
fer the proceedings to the Dane 
County Circuit court. Judge Alvin 
C. Reis postponed arguments at the 
request of the company to allow 
time for a discussion of a possible 
agreement. 

Thursday the. commissioner re- 
ported that he expected the con- 
troversy to be settled peacefully by 
the company’s application for the 
required license. 
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Darrin Plans New Car 


To Make All-Plastic Models at L. A., Detroit; 
Delivery Promised by Fall, Price Near $2,000 


Los. Angeles, with the Sunset loca- 


‘tion retained by Darrin as his out- 


let for Kaiser-Frazer cars, for 
which his organization has the 
franchise on the famous Hollywood 
Sunset. Strip. 


The Darrin experimental plant, 
where the first cars are now under 
construction, is located at 1534 
N. Cahuenga Blvd., and a_ pilot 
plant, where the first cars for cus- 
tomer delivery are to be built, will 
be located at Redondo—beach city 
adjacent to the great North Amer- 
ican and Douglas aviation plants, 
a Kaiser-Frazer plant, a new Nash- 
Kelvinator plant, and other western 
industries. 


Of interest is the announced 
intention of Darrin to have his 
main production plant, which is 
to build 50,000 cars hext year ac- 


home of the short-lived De Vaux 
car (product of DeVaux-Hall Mo- 
tors, headed by Norman De Vaux 
and Col. E. J. Hall), is to become 
the Darrin factory. 

It was recalled that at one time 
the Hayes Body Co. produced bodies 
for some of the leaders in the field 
of automobile manufacture, and 
with a production of 50,000 cars 
next year the city of Grand Rapids 
will again come into its own as an 
automotive manufacturing center. 

Members of the Darrin organiza- 
tion are reticent to discuss plans 
for production or reveal features of 
design and construction, but it was 
learned that the car will have 175 
inches overall length and a wheel- 
base of 105 inches. The power plant 


‘lis to be a 90-horsepower, six-cylin- 


der Continental engine. 

One unusual feature is to be the 
installation of an hydraulic jack on 
each of the four wheels—a feature 
unknown to American motorists 
but in use in Europe. 

The chassis design is revolu- 
tionary. The frame extends out 
beyond the inset wheels and the 
body is unusyally low-swung, 
which is possible because of the 
new type suspension. 
Experimental models have been 
tested over the most difficult roads 
in this section, it was claimed, and, 
according to company employes, 
“the results were amazing.” 

The first 500 Darrin cars are to 
have plastic bodies. They can be 
painted, or the purchaser can have 
the color mixed into the plastic— 
a feature that has won favor in 
Hollywood and’ resulted in many 
orders — orders that have been 
placed “sight unseen” as not even 
photographs have been available. 

In spite of attempts to keep his 
work secret, Howard Darrin has 
been flooded with requests for in- 
formation and members of his staff 
have been bombarded with ques- 
tions. Darrin has. a reputation in 
Hollywood for his custom bodies, 
built to order for many of the big- 
name stars of the cinema capital, 
and it is natural that many of his 
customers should want to own a 
ear of his own design. 

There is no indication that the 
Darrin is to be a division of the 
Kaiser-Frazer interests, but it is 
known that Darrin will be a 
Kaiser- Frazer dealer; that Joe 
Frazer is to be in Hollywood during 
the next few days, and that Henry 
Kaiser jr. was one of the first to 
place an order for a Darrin car, 
according to members of the Dar- 
rin sales staff. 


CREATION of a new national fieet department, under the supervision of these four 
been announced by Chevrolet. Pictured, left to right, are: J. W. Thayer, 


assistant manager; Ray C. Meddaugh, manager; York R. F. Giddey, assistant manager, 


and H. M. Page, assistant manager. Fleet-trained 


specialists, working under Meddaugh 


and his staff, will provide greatly expanded sales and service facilities to volume users 


of Chevrolet cars and trucks. 


Fleet Activity Unit Formed 
By GM Under Shaffner 


DETROIT. — An organization of 
the fleet activities of General Mo- 
tors Corp., designed to offer a 
broader service to large fleet users, 
has been announced by C. E. Wil- 
son, president of the corporation. 

Under the new arrangement, the 
car divisions of GM will set up a 
fleet activity to broaden their ser- 
vice to fleet users. In addition, a 
fleet section of GM has been 
formed. This section will work with 
fleet users on all matters pertain- 
ing to the GM Fleet User Agree- 
ment. 

Wilson announced that W. L. 
Shaffner, who for many years has 
been associated with National User 


School Bus Wins: 
National Safety 


Citation for Reo 


NEW YORK.—tThe first postwar 
safety trophy of Safety Engineer- 
ing Magazine was formerly pre- 
sented last week to Reo at a ses- 
sion of the Institute of Traffic 
Engineers and the Greater New 
York Safety council. The large gold 
trophy, one of the nation’s out- 
standing safety achievement 
awards, was accepted by H. E. 
Hund, Reo president from Alfred 
M. Best, president and publisher. 

The award was made to Reo for 
introduction of the first complete 
unit safety school bus, conforming 
with: the highest requirements of 
all the states. In recognition of the 
development of uniform standards 
for greater safety in the pupil 
transport field, a parallel honor 
citation in the form of a silver 
plaque, was awarded to National 
Education Assn. and National 
Council of Chief State School 
Officers. 

The presentation ceremony was 
attended by Carroll Mealey, eastern’ 


region director of National Safety: 


Council; Pyke Johnson, president 
of Automotive Safety Foundation; 
Dr. Herbert J. Stack, director, Cen- 
ter for Safety Education, New 
York University, William H. 
Greene, director, Connecticut High- 
way Safety commission. 

“In selecting Reo as the first 
1946 winner, Safety Enginering 
Magazine took cognizance of the 
introduction of the first complete 
unit-engineered chassis and body 
which establishes a new standard 
in safety construction, meeting or 
exceeding every requirement of the 
National Conference of School Bus 
Standards,” Best said. 


Jabro to Manage 
Chrysler-L.A. 


DETROIT.—Stewart W. Munroe, 
general sales manager of the Chry- 
sler division, Chrysler Corp., an- 

, nounces the ap- 
pointment of 
Lewis J. Jabro as 
regional manager 


in the Los An-. 


geles region. He 
succeeds Floyd 
Osborn, who has 
resigned to take 
a Chrysler deal- 
ership in West 
Los Angeles. 
Jabro joined 
Chrysler asa 


Ie J. Jabro member of the 


. | retail staff of Chrysler Detroit Co. 


in 1938. He was made district man- 
ager in the Los Angeles region last 
December. 


Sales, has been appointed director 
of the new section. Shaffner will 
be assisted by F. V. Bott, who also 


has been associated for many years |- 


with GM Fleet Service Operations. 

In making the announcement, 
Wilson said: 

“In order to provide a closer re- 
lationship between fleet users’ or- 
ganizations and the various di- 
visions of General Motors, and to 
make more direct their opportuni- 
ties to serve fleet users more effi- 
ciently, each car division is set- 
ting up a fleet activity which will 
handle all sales and service rela- 
tionships for its products in this 
highly specialized fleet area. 

“Representatives of these divisions 
will will be closer at hand, regard- 
less of the location of the fleet 
users’ business, their branches or 
subsidiaries. Under the new plan 
there will be a total of 115 car di- 
vision zones and fleet offices in 44 
different cities.” 

Wilson added that the car di- 
visions of General Motors will 
maintain an increased staff of men 
thoroughly familiar with the: fleet 
users’ problems. 

“General Motors products will 
continue to be sold and serviced 
through its organization of thou- 
sands of dealers located throughout 
the country, but to them will be 
added the supporting interest and 
help of the divisional organiza- 
tions and the fleet section outlined 
above.” 


Flood Chosen 
Head of Brooklyn 
And L. I. Assn. 


NEW YORK. — Officers of the 
Brooklyn and Long Island Auto- 
mobile Dealers Assn., Inc., have 
been elected as follows: 

President, Patrick J. Flood; first 
vice-president, William Frame; sec- 
ond vice-president, William T. Ma- 
guire; third vice-president, John G. 
Stewart; secretary, Harold Perfit, 
and treasurer, William Meyer. 

The association’s new board of 
directors is composed of the fol- 
lowing: 

Kings county—P. J. Flood, F. A. 
Gerhardt, A. E. Randall, E. J. 
Rotchford and D. B. Spielman. 

Queens county—H. R. Hustedt, 
E. Dintenfass, R. E. Lowell, W. T. 
Maguire and J. E. Nachman. 

Nassau county—William Frame, 
W. 8S. Hults jr.. H. H. Lavac, H. B. 
Seaman and C. J. Truelson. 

Suffolk county—C. W. Bishop, E. 
P. Rodenhurst, J. G. Stewart, T. B. 
Terry and C. E. Vail. . 


Chevrolet Sets 


Expansion of 
Fleet Unit 


DETROIT.—A new national fleet 
department, which in number of 
personnel and scope of service will 
be the largest and most compre- 
hensive in the history of the organ- 
ization, has been established by 
Chevrolet, General Sales Manager 
T. H. Keating announced last week. 

Ray C. Meddaugh, formerly as- 
sistant regional manager at Chi- 
cago, has been appointed manager 
of the department. J. W. Thayer 
and York R. F. Giddey have been 
named assistant managers for 
sales, and H. M. Page assistant 
manager in charge of service, engi- 
neering and training. 

Keating predicted an expansion 
of more than 100 percent in some 
divisions of the postwar fleet 
market and said the new fleet 
department will provide a greatly 
expanded and improved service 
to volume users of Chevrolet 
products. He also said the new 
fleet setup would not only be of 
great value to fleet operators, but 
would also benefit the dealer and 
wholesale organization. 

A large staff of highly trained 
sales and distribution specialists 
will be located in offices throughout 
the nation to work closely with 
commercial, industrial and _ state 
and local governmental purchasers 
of fleet equipment. 

‘Another group of fleet experts 
with wide experience in méchanical 
service and engineering will cover 
the country and render service to 
more than 6,300 fleet-supervised 
shops and garages. © 

Among the services which the 
fleet service representatives. will 
provide will be advice on fleet re- 
conditioning, schools for dealer 
service foremen and superintend- 
ents, use of special equipment, cost 
and operation checks, analysis of 
automotive problems peculiar to 
the fleet operator, designing of new 
parts, and many other services to 
improve operating costs and in- 
crease efficiency. 

Mi who will direct the 
overall sales and service program, 
has been with Chevrolet 14 years 
and began his association with 
the company as district manager 
at Norwood, O. 

Giddey has been with Chevrolet 
since 1934 and has occupied various 
executive posts in the truck de- 
partment. Thayer came to Chevro- 
let from the General Motors fleet 
division at Cincinnati, where he 
has been manager for the past 
eight years. 

Page is also a 14-year member 
of the Chevrolet organization and 
has held numerous posts in the 
service and engineering depart- 
ments. W. D. Pidd and D. F. Nichols 
will assist Page in the administra- 
tion of the service, engineering and 
training section. 


Here Is the Address 


Of General Developing 

Through lack of space the 
story that went with the pic- 
tures in the Apr. 8 issue on 
Genéral Developing Co.’s Comet 
car convertible, Marvel delivery 
car and motor wheel Featherlite 
was crowded out. 

As a result, we have received 
many inquiries for the address 
of the firm. It is P. 0. Box 1%, 
Brooklyn 27, N. Y. The president 
is Julius Rose. 
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Opznators problems are the “meat” of Ford 


engineers. Before and during the designing of every new unit, representative users sit down 


at the drafting table with Ford engineers and state their problems and expectations. And it 


is this consumer viewpoint, built into everything that bears the Ford name, that makes Ford a 


favorite with all kinds 


of customers. 


Here is an interesting example of a tough problem Ford engineers licked for a special cus- 
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ForD SILVALOY BEARINGS ADD THOUSANDS OF MILES 


tomer . .. Uncle Sam. 
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> TO LIFE OF NEW ForD TRUCKS 


Early in the war, it was discovered that the best wartime 
engine bearings failed in military vehicles operated at 
peak performance for long periods of time. Army Ord- 
mance asked Ford to find a bearing that could stand 
heavy wartime loads for long punishing hours. The 
result was Ford’s Silvaloy bearing. A bearing so tough 
it lasts three times as long as ordinary bearings—even 
under the worst conditions. Tested in heavy-duty trucks, 
Silvaloy bearings gave 50,000 miles of service without 
measurable: wear. Now, the new Ford Trucks are 
equipped with Silvaloy bearings . . . another contri- 
bution to the Ford tradition: more miles of trouble- 
free transportation at lower costs per mile. 


CcOMPAN Y 
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Addresses Tool Engineers eae 
Controls Cutting Output 


Hit by Christopher 


CLEVELAND. — George T. 
Christopher, president and general 
manager of Packard said at a press 
conference here 
last week that the 
automobile indus- 
try could better 
achieve full pro- 
duction through 
the elimination of 
all. government 
restrictions. 

“However, if the 
government in- 

upon some 
regulation,” he 
asserted, ‘‘it 
should set up only 
those business controls which 
would permit a reasonable profit 
from good management and which 
would establish responsibility on 
the part of union and industrial 
managements. 

“These are the major causes for 


Christopher 


the present lack of volume produc- 
tion.” 

Christopher gave the keynote 
address at.the banquet of the 
American Society of Tool Engi- 
neers convention last week. 

Describing the tool engineer as 
“the life of the party in today’s 
transition to peacetime volume 
manufacture,” Christopher laid a 
threefold business challenge before 
“this important industrial tech- 
nician” in the keynote address of 
the banquet attended by nearly 
1,000 specialists here for the Amer- 
ican Society of Tool Engineerr 
Convention. 

“Constancy in producing to spe- 
cifications, continuing improvement 
of product and unswerving main- 
tenance of brand reputation are 
the controlling factors of industry,” 
declared Christopher. “They must 
be determined in large part by the 


ability which the tool 
alone can provide.” 

He called this specialized field 
“the incubator of the mass-pro- 
duction urge,” saying that the 
larger costs of improved tooling 
could be leveled out by produc- 
ing more pieces off expensive 
tools, thus “increasing the eye 
appeal of products and decreas- 
ing the costs of completed 
articles.” 

In the interview, he called for 
conditions that encourage business 
to make a reasonable profit. 

To critics who contend elimina- 
tion of government restrictions 
would cause the automobile indus- 


engineer |try to run wild, Christopher de- 


clared, “No automobile company 
would be so foolish as to price 
itself out of competition. And com- 
petition in the industry always has 
taken care of itself—to the benefit 
of the general car-buying public.” 

Christopher said most automo- 
bile companies probably will be un- 
able to produce “really new” models 
until 1947. 

“During the war years,” he ex- 
plained, “the automobile companies 
concentrated upon the production 
of war materiel and, consequently, 
made no progress in automobile 
engineering. All tools and dies back 


Smooths and Improves the Ride 


@ Performance and riding quality of 


your first postwar models will establish 


your market position for many compet- 


itive years to come. 
Take no chances with your company’s 
future. Specify the shock absorbers that 


have long set the standard of quality in 


the field of smooth riding—Monroe’s 


patented Direct-Double Action Hydraulic 


Shock Absorbers, advanced in design 


| 


f 
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and of finest materials and construction. 
Tripled manufacturing facilities ...a 

. wide range of sizes and capacities... 
and all Monroe’s practical pre-war and 
wartime experience are at your service 


the moment you call in Monroe engi- 


neers to collaborate with your staff. 


MONROE AUTO EQUIPMENT CO., MONROE, MICH. 


of 1942 models were scrapped for 
metal supply. 

“Now, due to delayed. production, 
inventory commitments are beyond 
the usual mode] changeover date. 
Urgent demand for production of 
present models makes it harmful, 
both for the producer and the cus- 
tomer, for the industry to stop 
production for a model change.” 

Christopher said the change- 

over date “should be determined 
by the urgent demand for present 
cars and the time possible for the 
manufacturer to do his job thor- 
oughly—both as to test and proc- 
essing — for economical produc- 
tion.” 

In general, he declared, “this will 
be the most expensive engineering 
tooling and processing job that the 
automobile industry ever has ex- 
perienced in a single model 
change.” 

The government’s present policy 
of controlling profits “puts the in- 
dustry definitely at a disadvan- 
tage,” he maintained. 

“Is it good business to go ahead 
with the expensive change - over 
program, in view of the govern- 
ment’s attitude?” he asked. “Or 
should the automobile industry 
abandon its well-established policy 
of improving products, machinery, 
tools and processing operations, 
necessary to give the buyer more 
for his dollar?” 


Wieland to Head 
Distribution Div. 
At Willys 


TOLEDO.—Arthur J. Wieland, 
former vice-president of General 
Motors Export division, Friday 
was named as director of a newly- 
created distribution division of 
Willys-Overland Motors, Inc. 

Wieland comes to Willys-Over- 
land from a recent assignment as 
executive assistant to the general 
manager assigned to the war activi- 
ties of General Motors Overseas di- 
vision. Back of that is a career of 
25 years covering many points in 
the United States, Europe, Africa 
and the Far East. 

The division, over which Wieland 
will have charge, will include the 
distribution planning group, the 
allied public relations, advertising 
and sales promotion departments, 
the sales department and the parts 
and service departments. As execu- 
tive vice-president of the Willys- 
Overland Export Corp., Wieland 
will direct the planned expansion 
of the export activities. 


Marien Advanced 
By Ramsey 


ST. LOUIS.—Appointment of W. 
M. Marien from assistant chief 
engineer to chief engineer and 
Charles Marien 
sr. from chief en- 
gineer to director 
of engineering 
was announced 
last week by 
Ramsey Corp. 
makers of Ramco 
10- up piston 


rings. 
As director of 
engineer- 
ing, Charles Ma- 
rien sr. will be Wm. Marien 
free to carry for- 
ward the extensive research pro- 
gram instituted by the corporation 
and which he has headed-up for 
the 16 years. Ever since, 
Charles sr. and later joined by his 
son, Mel, have been prominently 
identified with the development of 
Ramco principles of piston stabili- 
zation which were initiated over 
25 years ago. 


Ist Cars by Boat 
Arrive in Buffalo 


BUFFALO. — Laden with auto- 


mobiles, first shipment of its kind 


since prewar, the lake freighter 
T. J. McCarthy arrived here last 
week to unload her cargo. 

Hundreds of Buffalonians whose 
orders for new cars have been in 
for some time were speculating 
as to whether or not their car was 
among the group unloaded. The 
vessel is capable of carrying more 
than 450 cars. 


“We want you to know that Automo- 
tive News is the most read and os 


peper in our _ establishment. rge 
le, Butler Nash Co., Butler, Pa. 
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Something missing 


Ww. 
hief 
and 
A car dealer is missing something, too, when he fails to cash in on a separate tire depart- 
ment. Leading dealers have found a gratifying source of extra income in properly planned 
tire sales and service. 
Goodyear has developed a tire merchandising method that assures profitable operation. 
it’s the Goodyear Proved Profit Plan for Car Dealers. It will offer expert help in setting up a 
tire department . . ..in training both sales and service personnel . . . in stepping up volume. 
fom The great advantage of the plan is the recognized quality of Goodyear Tires and auto- 


Pro” motive supplies. The complete Goodyear line is the best advertised of any in the industry— 


ution 
_for | and the best accepted. As for 31 years, more people ride on Goodyear Tires than on any other kind. 


ince, 


ently The Proved Profit Plan for Car Dealers will be ready as soon as more merchandise is 
‘bile available. Wise dealers will want to talk it over with a Goodyear representative now. 


over 


.| GOODZYEAR 


kind 
hter 
"last THE GREATEST NAME IN RUBBER 
yhose 
on in 
ating 
ps CO-OPERATING FOR PROGRESS 
more 419 dealers have flown the Goodyeer flag for 
25 years or more... 1269 for 20 yeors or more... 
uoted ; 2594 for 15 years or more .. . 4268 for 
eo ; 10 years or more ...a record of long and successful 





association unmatched in the industry. 











FOB FACTORY 


Seems 


By A. H. Allen 
CHEVROLET’S OFFICIAL release of 






Chevrolet Light Car 
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the scrap turnings fall through a 
grid, the conveyor itself is a chain 
to which are attached circular rub- 
ber “flights” which move the scrap 
through the trough and finally into 
a pipeline carrying them to a 
briquetting machine. The conveyor 















Well-Timed 


artial information 
on its new light car project in Cleveland was well-timed to 
follow on the heels of the intelligent address made before 
the SAE in Toledo by James D. Mooney, president of Willys- 









Overland, in which he criticized the glamor and glitter of | .Wihaner’ hae bess 
oe 


passenger car styling and 
merchandising and predicted 
the country is on the thresh- 
old of an era when economy and 
utility will be the watchwords in 
motor cars. 

Mooney’s signaling of the end of 
the period of “ever-rising heights 
of art and color diversification” 
and the resumption of “steady, con- 
tinuous, constructive engineering 
improvement” probably will be bit- 
ter words for the industrial de- 
signers to swallow, but the chances 
are the Willys president is right. 
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A. H. Allen 












The pendulum 
keeps swinging, 
and a great world 
war, with its 
wake of inflated 
values of every- 
thing, should be 
the logical tipoff 
of a swing back 
to the early pat- 
tern of the auto- 
motive industry. 
f course, 
Mooney was prob- 
ably talking for a 


purpose, in the sense that Willys is 


supposed to be readying a new 
“economy-utility” vehicle somewhat 


beyond the jeep class for early in- 
troduction. 


Other Makers 
Preparing, Too 


CHEVROLET'S forthcoming cre- 
ation, re-engineered completely 
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In 1938 Gabriel said, 


Refilling and rebuilding direct-acting 
shock absorbers is a waste of cus- 


_ tomer’s money and unprofitable for 
jobbers and dealers.” 


Gabriel's sales increase fulfills this 
prophecy. 











from the wheels up, falls exactly in 
line with Mooney’s concept. That it 
will be built right, with proved per- 
formance and numerous engineer- 
ing innovations, is a foregone con- 
clusion. That it will be priced right 
or merchandised right remains to 
be seen. But if Chevrolet cannot do 
it, then it would appear no seg- 
ment of the industry could. Much 
may depend on the speed with 
which the division is able to get to- 
gether its manufacturing facilities, 
its personnel, its materials, all of 
which will be completely divorced 
from present Chevrolet production. 
There is little chance of accom- 
plishing this inside of a year, the 
four months lost during the GM 
strike being costly ones on this 
score. 


Certainly Ford and Chrysler 
cannot be expected to lag be- 
hind with their “economy-utility” 
cars. In fact, many are guessing 
Ford may have something along 
this line to unveil in the fall, 
thereby getting a big jump on 

plannin 


| 


is 


Plymouth division might manu- 
facture. 


Nash and Studebaker are already 
in good position to capture a share 
of the market for “economy” cars 
with their 600 and Champion mod- 
els. 


Let someone produce a good 2300- 
pound car, with integral type of 
chassis-frame construction, full-size 
conservatively styled body, 90- 
horsepower six-cylinder engine with 
guaranteed economy of 25 miles to 
the gallon at 50 mph, top speed of 
75 mph, and a price delivered com- 
plete with heater and radio in the 
owner’s garage of $888—and he 
should be able to sell 750,000 of 
them in a year with no trouble at 
all. 


It can’t be done? Who knows? 
a * ~ 


New Type Conveyor 


At Packard 


UNUSUAL TYPE of conveyor 
has been installed at the Packard 
plant to handle borings and turn- 
ings accumulating from machining 
operations. Operating in a trough 
below the floor level, into which 


CANDA GIIZ 

































most? 


Question: As a Chrysler-Plymouth distributor, what 
features of canda cloth upholstery fabric appeal to you 


Mr. Barnes says: Anyone cannot help but admire the 
beauty of the interior of our cars, thanks to this stylish 
fabric: Our past experience shows that the durability and 
long life of canda cloth has always helped us get more 
attractive prices for used cars upholstered with this fabric. 


CANDA CLOTH —STYLISH—CLEANS EASY—WEARS WELL 
Made by Collins & Aikman Corporation, New York 


can make bends, go around corners, 
up or down and will not jam. 
It has also proved successful in 
other automotive plants in re- 







cannot be shut down long enough 
for bagging the trapped material. 
The idea is relatively new in the 
conveyor field and promises to 
find numerous applications other 
than those already perfected. 


:|Reo’s New Plant 


Near Toronto 
To Hum by May 


LANSING, Mich.—First postwar 
production of trucks and transit 
coaches in Canada will get under 
way this month, 
at a new manu- 
facturing plant 
near Toronto, it | 
was announced 
last week by H. 
E. Hund, presi- 
dent of Reo Mo- 
tors, Inc. 

The announce- 
ment of Reo’s 
purchase of the 

ow new manufactur- 

R. J. Telford ing and assembly 

plant also stated 

that conversion of the plant to 

automotive use is nearly complete, 

and that’production would be roll- 
ing before the end of April. 

For this purpose, Reo is convert- 
ing one entire unit of the Canadian 
government’s wartime radar plant, 
located in the industrial center of 
Leaside, Ont., a mile and a half 
from Toronto. 


This provides suitable facilities, 
according to Hund, for combined 
truck and bus production with a 
total capacity ample to meet Can- 
ada’s growing industrial and trans- 
portation needs. 


The new plant is a one-story 
daylight factory, with approximate- 
ly 59,000 square feet of floor space. 
It will operate under the direction 
of Robert J. Telford, vice-president 
and general manager of Reo Motor 
Co. of Canada, Ltd. 

The company will continue to op- 
erate its present factory branch at 
36 Yorkville Ave., in the business 
center of Toronto, according to 
Don C. Streeter, general sales man- 
ager. Until now, this has been one 
of the only two complete bus man- 
ufacturing units in Canada. 





Terminal Firm Expands 

MIDDLEPORT, N. Y¥.—The Mil- 
lion Dollar Terminal Co. which 
makes auto battery terminals, has 
been expanded by the addition of 
a foundry just placed in operation, 
Roger M. Kinzly, proprietor, an- 
nounced last week. 





G. E. Barnes Co., Inc. 
Showrooms and Service Station 
Mobile, Alabama 
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What the Mules and 
the Flood did to me 


“By the time I was sixteen I was tired of trying 
to make mules do their stuff when they didn’t want 
to. That’s how I got my hankering for automobiles, 
almost before I ever saw a real one. 


“Then came the big Mississippi flood that 
swept us out of our house and store, washed out our 


“Back in 1935, the Navy got me. I enlisted 
like a lot of other kids from inland farms and villages. 
Picked up some fine training, saw a big slice of the 
world. Whenever the ocean kicked up, I thought of 
those churning waters of the old Mississippi that 
flooded me out on my own. 


“W hen I got out of the Navy, my experience 
landed me a good job with a big oil company. Soon 
I found myself teaching new “attendants how to sell 
accessories, and from that it was only a small step 
to a leased gas station of my own. 


“T salted away every penny. I had my eye on 
a good small town spot for a car dealership. The 
Dodge people took an interest in me, talked to me 
about my plans, looked over my layout and finally 


KEEP oN BUYING 


Reading time: 1, minute, 41 seconds 


little cotton crop, and put me on my own. 


“I worked at everything I could get, and kept 
going to school,—dreaming of automobiles, ridin, 
and driving them whenever I could, hanging aamad 
gas stations, selling service parts for dealers, letting 
this exciting business soak in. 


said, ‘Okay.’ Today, with a young organization up 
on its toes, I’m all set to grow with the futuré. One 
thing sure——Dodge and Plymouth fulfill all 
those dreams that started when I got mad at 
the mules ’way back in Arkansas.” 
* 
Another true story of individual 
initiative and enterprise om 
the records of Dodge Division, 
Chrysler Corporation. 
. 


CHRYSLER CORPORATION 
PLYMOUTH * DODGE x DESOTO 
CHRYSLER * DODGE Job-Rated TRUCKS 
REMEMBER THURSDAY NIGHT! The Music of Andre Kostelanetz and 
the musical world’s most popular stars— Thursday, CBS, 9 P. M., E. S.T. 


victory BONDS 
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Auto Shares Keep Pace 
With Bull Market 


Stuart 
Ted Oecagenaent 


NEW YORK. — The shares of 
many automotive companies have 
recovered from the February de- 
clines sufficiently to bring their 
prices back either to new highs for 
the year or near those levels. As 
1946 highs in most cases are above 
the tops for 1945, this means that 
at their recent highs, many auto- 
motive stocks were at or near their 
best levels for the four-year-old 
bull market. 

It also means, according to some 
Wall Street commentators, that a 
more or less critical phase of the 
market is at hand. 

The tire and rubber shares have 
made the best showing of any auto- 
motive group and most of them re- 
cently have made new highs for 
the entire bull market. 

Among the automotive stocks 


A Johnny Jones 


HOT SPOT 


Stock Price » Averages 


Latest Presed’g Year 
Week ~ 


.52.66 49.32 36.92 
that have made new highs for 
1945 and 1946, or closely ap- 
proached those levels in recent 
trading, are Borg-Warner, Briggs, 
Continental Motors, Electric 
Auto-Lite, Firestone, General 
Tire, Goodrich, ear, Gra- 
ham - Paige, Houdaille - Hershey, 
Lee Rubber, Mack Trucks, Motor 
Products, Motor Wheel, Mullins 
Mfg., rae rg U. 8. Rub- 
ber, 

Discussing the renin for auto- 
motive stocks, Thomson & McKin- 
non, a brokerage house, said: “Ad- 
mittedly, earnings of the motor car 
manufacturers for the first half of 


ONE OF the most 


Ford parts and 


ts in the southeastern 


modern service departmen' 
states is operated by Wade Motor Co., Atlanta, Ga. R. L. Wade is the owner. 


this year will make poor reading. 
However, as production is in- 
creased, there is a distinct possibil- 
ity that profits in the third and 
fourth quarters may be at an an- 
nual rate which would justify much 
more optimism respecting the com- 
panies’ common stocks than is now 
in evidence.” 

Among individual stocks to re- 
ceive favorable comment by stock 
market observers are Motor Prod- 
ucts, Fruehauf Trailer, White Mo- 


tor, Willys-Overland, Hudson and 
Norwalk Tire & Rubber. 

Although recent operations have 
been hindered by the steel strike, it 
was said Fruehauf expects to be 
able to reach new production rec- 
ords by the end of this year. There 
has been buying of White Motor on 
expectations that this year’s earn- 
ings will be substantially higher 
than in 1945. 

Continued strength in Willys- 
Overland was said by one broker- 


This new popular magazine section 
the right note to hit in Columbus 


you want to sing a song of sure-fire sales in the HI-spot of oHIo. 


It doesn’t run up and down the scale of events in distant lands for feature 
stuff. Readers, instead, applaud the story of harmony on the home front, 
as vocalized by the local chapter of “The Society for the Preservation of 
Barber Shop Quartet Singing in America, Inc.” 


No rotogravure or magazine schedule is complete 
without the Columbus Sunday Dispatch Magazine. 


KNOWS COLUMBUS... AND VICE VERSA 


by - line 
makes any feature story sure 
fire. Former O. S. U. cheer- 
leader and popular showman, 
still rabid sports’ fan and 
man about town, his daily 
column constantly tops all 
readership surveys of both 


local and national writers. 
Johnny Jones’ story on 
“Red” -Anderson, local har- 
monizer pictured above, hit 
a new high for local color 
that makes Dispatch sub- 
scribers ready to read and 
eager to buy. 


Represented Nationally by O'MARA & ORMSBEE, Inc. 
New York, Chicago, Detroit, Los Angeles, San Francisco 


IN THE HME-SPOT 


IN OHTO 


The possibility that the Fisher 
brothers will take a hand in the 
management of Hudson again is 
being rumored in Wall Street. Talk 
is going around that something “in- 
teresting” will be announced at the 
Hudson annual meeting. 

Another rumor is that Du Pont 
may distribute its holdings of Gen- 
eral Motors common stock to Du 
Pont stockholders. 

This talk has met with little sup- 
port. 

Brokers say Studebaker’s second 
quarter earnings may make an un- 
favorable comparison with other 
companies because of model 
changeovers. 


FINANCIAL 


Budd Firms Set 
Merger Vote 
For June Il 


PHILADELPHIA. — Stockholders 
will vote June 11 on a proposal to 
merge Edward G. Budd Mfg. Co., 
here, and Budd Wheel Co., Detroit, 
it was announced last week. 

The merger would allow the uni- 
fied company to be less affected by 
market fluctuations, “permitting a 
more consistent volume of produc- 
tion throughout the year and 
steadier employment for person- 
nel,” Edward G. Budd, president, 
said. 

Present stockholders of the two 
companies would receive represent- 
ation in the merged firm on a 
share -for-share basis. Additional 
capital would be provided by the 
issuance and sale of about 537,000 
additional common shares and $30 
million of unsecured | debentures. 


G-P Net Drops 
In °45; Sales Up 


NEW YORK.—Joseph W. Frazer, 
chairman and president of Gra- 
ham - Paige, last week estimated 
that the corporation would show 
income of approximately $1,800,000 
fer 1945 before provision for fed- 
eral income and excess profits 
taxes. 

Frazer said that federal income 
and excess profits taxes were esti- 
mated at approximately $800,000 
and that the corporation would 
have a remaining net income of 
slightly more than $1 million for 
the year, compared with $1,827,305 
for 1944 after readjustments. Sales 
of Graham-Paige alone for 1945 
were slightly in excess of $41 mil- 
lion, compared with $39,654,000 for 
1944, 


erat aeiiliee 
Earns $1.28 


CHICAGO.—Net sales for 1945 of 
$78,430,384, third highest in the 
company’s history, were reported 
by Stewart-Warner last week in 
the firm’s fortieth annual report. 
Net profit after income tax pro- 
vision was $1,634,202, or $1.28 per 
share. This was 26 cents per share 
less than 1944, when sales totaled 
$107,661,295, and $1 million was re- 
on for postwar plant rehabilita- 

on. 


Proved in thousands of motor 
car dealerships for more than 
@ third of a century. 

@ Standard Accounting 

Systems 

@ Repair Orders 

@ Time Tickets 

@ Payroll Records 
Hundreds of other time-sav- 
ing forms for the automotive 
dealer. 


Prompt Shipping Service 


BLL aoe 
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LEE Love is a lock linking woman and male, 


» But that doesn’t make their opinions dovetail. 
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He may think mainly of getting long service, 
While she thinks of safety; close shaves make her nervous. 


(Don’t overlook women—for due to the war 
They’ve become quite a sizable tire-conscious corps.) 


You're selling a product that both sexes use, 
So it pays to reach both sexes, two separate views. 


Reaching them both is economically sound, 
And (to sound our own horn) that’s what Lee De Luxe found. 


The American Magazine—it double-exposes 
Their ads to both sexes, right under both noses. DOUBLE-EXPOSES 
AUTOMOTIVE ADS 


Double exposure is a singular force, 
. eul TO BOTH SEXES 


A shot in the arm for your 





(sales curve, of course). 


BUD SCHIRMER e¢ H. A. PATTERSON e WILLIAM M. CAGNEY 


" General Motors Building, Detroit 2, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 
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AUTOMOTIVE WASHINGTON 


Will Congress Extend 
Stabilization Act? 


By William Ullman 


ODDLY ENOUGH, as pointed out by the NAM law de- 


ent, relatively little attention has been 


given to the 


tabilization Act which expires with the Price Control Act 


June 30, 1946, unless extended by Co 
Until recently, it had been gene 


and salary controls would be 
* continued for the same period 
as price controls. It presently 
appears that some price controls 
will be kept beyond June 30. How- 
ever, considerable sentiment is de- 
veloping on Capitol Hill against the 


The 
change‘ in the attitude of many 
members are not all clear-cut, but 
they are traceable to what is locally 
termed “administrative bungling.” 


After V-J Day, stabilization “con- 





thy thought that wage 


trols” over wages 
and salaries were 
used to force 
many large em- 
ployers to grant 
substantial wage 
increases which 
in turn were con- 
verted into “pat- 
terns” and ap- 
plied to the small 
employers. These 
control pressures 
were applied at a 
time when indus- 


ORDER THESE NEW TIRES NOW FOR YOUR CAR 


HERE’S THE NEW B. F. GOODRICH 
TIRE THAT OUTWEARS PREWAR TIRES 


try and labor were presumably free 
to establish wage rates through 
good-faith collective bargaining. 

Members of Congress who oppose 
the extension believe that collective 
bargaining should be something 
genuine and not merely a farce. 
They fear that as long as stabiliza- 
tion controls are continued the gov- 
ernment will continue to dictate the 
wage rates and thus make more 
difficult any ultimate removal of 
controls. They point also to a prob- 
able repetition next spring of polit- 
ical pressure for government - or- 
dered wage patterns if the act is 
continued another year. 


Some members of Congress also 
have become concerned at efforts 
of stabilization agencies to influ- 
ence legislation as in the recent 
order of WSB declaring the sub- 
standard wage rate to be 65 cents 


the 
minimum wage from 40 to 55 or 
65 cents. 

Enforcement activities also are 
receiving attention. Severe penal- 
ties continue against employers 
who tnintentionally may have vio- 
lated by not obtaining government 
approval of agreed-upon increases. 

Since present regulations provide 


many members of gs are un- 


laws, he requested Administrator 


able to find justification for present | Small’s assurance that these ad- 


enforcement practices. 
Furthermore, they believe that 


free collective bargaining and con- J 


tinuation of “necessary” price con- 
trols will do a much better job 
than if wage stabilization is con- 
tinued under the kind of political 
influence that has been witnessed 
in the last few months. 

+. . 


Building Industries Offer 
Aid on Restrictive Order 


THE CPA order on construction 
and repairs has aroused nation- 
wide interest. Many questions are 
being asked about its administra- 
tion. Inquiries are being made con- 
cerning the status of the advisory 
committees to be set up in each 
district to assist CPA officials. 

The proposal to set up advisory 
committees has received favor- 
able comment. James Edmonds 


struction Industry Advisory 
cil, assured CPA of the indus 
willingness to be of every assist- 
ance possible in making this re- 
striction order work satisfactorily. 
In order to avoid possible sub- 


that all increases are now legal,|sequent difficulties with anti-trust 





LICE CARS have tested them! ‘Taxi 
fleets have tested them! The B. F. 
Goodrich fleet has tested them! These 
new tires have passed more than 17 
million miles of tests with flying colors. 

Why? 

Because the new wider, flatter tread 
(see picture above) puts more rubber 
on the road—more rubber to share the 
wear. No part of the tread has to take 
too much of the burden. 

Because the body of the tire has been 
made 35 per cent stronger by using 
tougher cords—and more of them. 

Because an extra shock-absorbing 
breaker strip is included in the new tire. 


The result is a tire that offers better 
than prewar mileage. But that’s not all. 
In laboratory tests it resists bruising 
better than prewar tires, and it will stand 
more rough wear than you are ever 
likely to give it. Even at high speeds this 
new tire will outwear prewar tires. 

The demand for these new, better 
tires is still running ahead of our ability 


B.E. Goodrich ° 


to make them. But we are making tires 
and shipping them every day. 


If your B. F. Goodrich dealer does 
not have these new tires in stock, let 
him take your order. He'll notify you 
as soon as they arrive. Meanwhile he'll 
help you get the most out of the tires 
you now have. The B. F. Goodrich 
Company, Akron, Ohio. 


FIRST IN RUBBER 


visory committees be set up with 
the approval of the Department of 
ustice. 


+ * * 
Wage Gains to 65 Cents 
Okayed on Price Relief 

WAGE STABILIZATION Board, 
under General Order No. 43, has 
given advance approval of wage 
increases up to 65 cents an hour 
for price relief purposes. Employ- 
ers who make such increases may 
use them as a basis for obtaining 
price relief, without the formality 
of obtaining specific approval by 
the board. 

This general order is an exten- 
sion of a principle established by 
the now extinct War Labor Board 
which increased the level to 55 
cents an hour. 


without specific approval to ad- 
vance salaried employes on a 40- 
we ee 


The order gives pre-approval to 
increases in connection with an 
established incentive; wage or piece 
rate plan, individual increases or 
bonus payments in line with a 
schedule or plan in effect prior to 
Feb. 14, 1946, or subsequently ap- 
proved, and increases to correct 
intra-plant inequities based on a 
job evaluation plan, established be- 
fore the above date, or subsequent- 
ly approved. Full details are avail- 
able from the board. | 


Balanced Budget Outlook 


Favored by New Figures 


TREASURY figures for the first 
three months of 1946 provide new 
support for a balanced budget in 
the fiscal year 1947. For the first 
time in many years, quarterly in- 
come exceeded outgo. 

The second quarter is expected 
to show a deficit but this will be 
met from the balance in the gen- 
eral fund, which also will be drawn 
upon for cash payment of some of 
the treasury’s maturing obligations. 

Large tax receipts in March ac- 
counted for the excess in the first 
quarter. Revenues cannot be ex- 
pected to continue in the same 

although 


vo) tax receipts in 

dune should be substantial. 

“The peak of the gross public debt 
appears to have been passed at the 
end of February when the total was 
above $279 billion. 

The only borrowing contemplated 
during the next year or more will 
be for refunding and to offset re- 
demptions. 

* + 
THOUGH FEW persons realize 
it, the nation’s many strikes tend 
to prevent a reduction in the 
same nation’s high wartime taxes. 

Many of the strikers who gripe 

about the withholding tax very 

likely do not realize that they 


a tax cut. Tax experts point out 
that every cut in production re- 
duces government revenues and 
that the greater the reduction in 
federal income, the less chance 
there is for a tax cut. 

” * * 


WHEN WILL Congress adjourn? 
There is talk of adjournment about 
July 15, which is 15 days after the 
beginning of the fiscal year for 
which Congress appropriates funds. 
Some members believe the session 
will have to run until Aug. 15. Still 
others say Sept. 1. 


Duncan Joins 


ACF.Brill 


PHILADELPHIA. — Turner A. 
Duncan, formerly with Bendix 
Aviation Corp, and General Motors 
Truck & Coach 
division, has join- 
ed ACF-Brill Mo- 
tors Co. as assist- 
ant to Irving B. 
Babcock, chair- 
man, the latter 
announced last 
week. 

For the past 
year Duncan has 
been staff assist- 
ant to the gen- 
eral manager of 
Scintilla Magneto 





T. A. Duncan 


division, Bendix Aviation. In his 


new position with ACF-Brill he will 
maintain offices in Philadelphia 
and Detroit. 
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Breeches Maker 


Joun Brooks of Philadelphia .. . in the Pennsylvania Gazette of October 
27, 1790 . . . «respectfully informs the public that he has removed to 
the north west corner of Market and Third Streets, where he continues 
to carry on his business in the most extensive manner, warranting all 
— — —  f goods sold by him to be of the best quality, and at the most reasonable 
=—= % ; rates” viz. and to wit, Gentlemens & ladies best buckskin riding gloves, 
a J 8) | aN BI 300 k \ y ditto of best beaver . . . gloves of white and ebvared kid, linen, 
, cotton, nankeen and fur ...to say nothing of Gentlemens and youths 
best buck and sheep-skin breeches, deerskins for breeches, white skins 


for the use of saddlers and shoemakers... 


Mopern Maker of gloves and breeches, metaphorically speaking, is 


the newspaper . . . in that it equips reason to hold its seat in a most 
upsetting world, helps sense and sensibility to handle the hot potatoes 
as well as the icy grips of circumstance . . . But the newspaper maker 
lacks John Brooks’ aged and cured materials, must take what comes each 
day, select with conscience and craft the soundest stuff . . . whip out 
new gloves and breeches for the minds and hearts of millions. . . 


Tuis Newspaper, in the words of breeches maker Brooks, warrants 
its goods to be of best quality . . . in consequence, continues to carry on 
its business in the most extensive manner . . . And begs to remind all 
advertisers that local custom is the best evidence of merit. . . as Philadelphia 
merchants and Media Records both testify. And in view of the improved 


newsprint’supply, may now gratefully“acknowledge new favours... 


The Philadelphia Prquirer 


John Brooks, corner of Third and 
Market Streets. According to the 
Pennsylvania Gazette, Oct. 27, 1790. 


( 
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ere is another great Nash poster. to design the big car with 6-passenger roon- 
Again merchandising Nash across iness that would go this far on a gallon of 
the country, this poster drama- gas. It took Nash to give full expression to 
tizes the startling big-car economy economy. 
only Nash “600” offers—25 to 30 miles on 


A fresh approach to the fundamentals of 
a gallon at moderate highway speeds. automotive design... the creation of a new 


kind of car...is why Nash for’46 is proving 


Nash dealers, however, and Nash owners, 


know that economy like this could only result yo tans — terrific sales power. . .why cus- 
aa ee tomer traffic in Nash showrooms is reaching 
from something very significant. . . : x ‘ | 
new highs. America has found in the Nash 


That it took experienced Nash engineering “600” the new kind of car it expected. 
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And Nash dealers know that in being first 
to give the public this new kind of car they 
are building.a unique foundation of customer 
loyalty and satisfaction for the years to come. ‘Tune in the Nash-Kelvinator Musical Hit— David 


Roseand his Orchestra with Curt Massey. Wednesdays 
10:30 p.m., E.S.T. + 9:30p.m.,C.S.T. + 8:30 p.m., 


N ASH MOTORS M.S.T. + 7:30 p.m., P.S.T. + CBS—Full Network. 


Division of Nash-Kelvinator Corporation, Detroit 32, Michigan 


youll BF AHEAD WITH 








Dealer 


New Ford Dealership 


Set Up in Greensboro 
Announcement has been made by 


Doings 


square foot building, the other half 
to be built when conditions war- 


rant. 
+ 


manager E. P. Martin of the — Chrysler ebiteis Smith 


tion of a new dealership to 
known as the Hale County Motos 
Company (Ford), Greensboro, Ala. 
A new building is expected to be 
finished in the near future. In ad- 
dition to selling Fords, Martin says 
he will carry a full line of Ford 
parts, Goodyear tires, Ford batteries 
and will do general repair work, 


Wilkinson Building 
$105,000 Truck Depot 
_ ©, J. Wilkinson is constructing at 
1045 S. Main St., Salt Lake City, one 
of the largest truck sales and serv- 
ice depots in the intermountain 
west. Being erected at a cost of 
$105,000, the structure will contain 
25,000 square feet of space. 
Wilkinson. who also owns the 
Zion Motor Co. (Plymouth-De Soto), 
4788 S. State St. said the new 
building will house the latest equip- 
ment for major repairs to large or 
small trucks and features three 
frame alignment machines. 


Estes Opens New Firm 


At Okmulgee, Okla. 


E. E. Estes has opened Okmulgee 
(Okla.) Motor Co. (Chrysler-Plym- 


Danville (Tll.) Dealer 

Glen ‘T. Smith has been appointed 
Chrysler dealer in Danville, Ill. 
Smith plans erection of a new build- 
ing on S. Hazel St. He purchased the 
dealership of L. D. Wyman, 20 8. 
Hazel St., where he is presently 
operating. 

The property on which the firm 
will build is 62 by 150 feet. - 
Froelich Spends $75,000 
For Expansion in L. A. 

Bill Froelich, Los Angeles Ford 
dealer, is spending $75,000 for new 
additions and added service equip- 
ment. A new building, now under 
construction, will be used as a 
repair department. 

A recently completed wing of the 
main building is being equipped 
with body, fender and painting fa- 
cilities. Froelich has been associat- 
ed with, Ford for the past 25 years 
and for the past 21 has been a Ford 
dealer in Los Angeles. 


* . + 
George Motor Plans 


Colonial Dealership 
George Motor Sales (Chrysler), 


outh) at 424 W. 6th St. in a new| Westport, Conn., is preparing plans 


display room. 


room. Estes was recently|for a new building, 70 by 80 feet, 


from the ‘Bashan and | with a super-service station in front, 


prior to Navy service had been in 
the auto business since 1926. 


Carl Anderson Sets Up 
Own Buick Dealership 
Carl_A, Anderson, brother of M. 


O. Anderson, president of Anderson 
Buick Co., Seattle, has formed the 
C. Anderson Buick 


Co., at Wen- 
atchee, Wash, 

The new Buick dealer has been 
sales for Anderson Buick 
for the past 10 years, since the 
business was taken over his 
brother from the old Eldridge Bt- 
St ae cen Anderson 





Buick occupies half of a new 12,000 ‘ served ‘three.; 


according to George Gyurovica. The 
structure will be colonial style. 


* * * 
Forsythe, Syracuse Dealer, 
Runs for N. Y. Senate 

Assemblyman C. 8S. Forsythe, Syra- 
cuse Dodge dealer, has announced 
that he is a Republican candidate 
for the New York State Senate 
from Onondaga county. He has 
just completed two years as a 
member of the assembly from 
Syracuse. 

Forsythe has for several years 
been a sais of the New York 
State A ile Dealers Assn. and 
rs as director to 





New HOPE ‘All Metal 
PARTS BINS 


for Automotive Dealers 


Patented, 


Adjustable Separato 
bolts, screws, clips, etc., to bother with. 


Separators 


and shelves set up to fit 


YOUR requirements. Write for catalog 
showing various models. 
Delivery in 3 weeks. 
HOPE METAL PRODUCTS, INC. 


1505 Rockwell Ave. - 


understand people .. . 


ing, 
policies. 


31, 


WANTED 


CAR AND TRUCK SALES 
REPRESENTATIVES 


This is addressed to men who are looking for an above 
average opportunity to make use of above average 
ability and experience. To qualify for this opportunity 
you’re probably in your thirties. You’ve made the most 
of your education. You have management ability. You 
and how to get along with 
them. You’ve had some selling experience . 
ably in the automobile or truck fields. You aspire to 
grow into a bigger job, chiefly because you know 
you’ve got what it takes. You'll have the prestige and 
permanence that goes with working for one of the 
large car and truck manufacturers... 
stantial starting salary. You'll get an intensive train- 
ed to aequaint you with our products and 
ere is plenty of opportunity for advance- 
ment. Write a letter in which you give your age, edu- 
eation and experience. Tabulate the positions you've 
held, the names of your immediate superviso 
“approximate earnings. All replies will be held in strict- 
est confidence. Address your letter to Box 1259, Detroit 


Cleveland 14, Ohio 














. prefer- 


and at a sub- 


rs and 
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NADA. He has been a strong ad- 
vocate in the legislature for the 
creation of a new department of 
Motor Vehicles and Transportation 
in New York state. 
* +. 


Seattle Dealers 
Completing Big 


= 

Expansions 

William O. McKay Co. (Ford, 
Mercury, Lincoln), Seattle, is com- 
pleting a construction project, in- 
cluding a service receiving center, 
parking facilities and a new super- 
service station, at a total] cost of 
about $330,000. 

The project according to Ralph 
Ostrander, general manager, will 
complete development of the entire 
block bounded by Westlake Ave., 
Mercer St., 9th Ave. and Roy St. 
Body rebuilding plant, paint and 
motor overhaul departments and 
used car lots are adjacent to the 
above area. 

The new truck maintenance depot 
‘gs 90 by 191 feet in size. This is to 
be equipped to service 15 trucking 
units at one time, with day and 
night service. 

Roof parking space will be pro- 
vided in the expanded service re- 
ceiving center for finished jobs 
from the second story service floor 
and a reinforced concrete ramp will 
lead in from Roy St. to the roof. 


American Auitomobile Co. (Chry- 





sler- Plymouth) has begun con- |. 


struction on its new parts, store, 
Tenth and Wnion Sts. It with have 
ground dimensions of 148 by 128 
feet. S. S. Sayres, owner and oper- 
ator, states there are 47 employes 
in the parts department. 

The . beg be occupied 
early in May, he expects. At its 
main building, Sandinen and Broad- 
way, the service and repair depart- 
ment is being renovated, the used 
ear display room is being enlarged 
to take over the present parts de- 
partment, and a new car salon is 
being installed, in addition to the 
main new-car display room. 

+. * + 


Plymouth-De Soto Appoints 
Highland Park Motors 
Highland Park Motors, 13324 
Woodward Ave., Highland Park, 
Mich., last week announced its ap- 
pointment as Plymouth-De Soto 


dealer. The dealership has also es- 
tablished service facilities. 
* «+ 


Nye-Fulton, South Bend, 


To Sell Lincoln-Mercury 

Nye-Fulton Motor Co., 920 Hast 
Wayne St., has been named Lincoln- 
Mercury dealer in South Bend. Ex- 
tensive alterations have been com- 
pleted for the firm’s building, in- 
cluding a new display room, offices, 
mechanical repair departments and 
space for maintaining parts. 

* 


Norman-Moran Formed 
For K-F in Buffalo 


Formation of Norman - Moran, 
Inc., Buffalo, as distributor for 
Frazer and direct dealer for Kaiser 
was announced last week. The firm 
will occupy the two-story building 
at 1094 Main St. President Norman 
Joseph said approximately $50,000 
will be spent for nee the 


building. 
Other officers are: vice- ident 
and general F. 


manager, 
McPherson, who has been in the 
automobile field _ 25 years; sec- 
retary, Michael M. Moran, presi- 
dent, Frontier Delivery, Inc., and 
a director of Associated Transport, 
Inc. and treasurer, E. Russell 
Whiteman, who has been associ- 








ated with Joseph and Moran in 
the transportation industry for 15 
years. ts 

* 


Midtown Motors Named 
By Ford of Canada 
Appointment by Ford Motor of 
of Midtown Motors, Ltd., 
Kitchener, Ont., for Mercury-Lin- 
coln and Mercury trucks was an- 
nounced last week. O. E. Fries heads 
the dealership. Stanley Grundman 
is secretary-treasurer. He has been 
associated with Ford Motor Co. for 
the past 20 years in various of 
the company’s branches throughout 
Canada and the head office in 
Windsor. 


Fries stated that when rental re- 
strictions are lifted, the firm will 
construct modern quarters at Weber 
and Victoria Sts. 

s+ 


Severson and Sons Form 


Studebaker Dealership 


Severson Auto Co. (Studebaker) 
has been formed in Grand Forks, 
N. D., by E. J. Severson, veteran 
dealer, and his two sons, Jerry and 
Bruce. 


A new garage and sales building 
ae vailabl : ie Goceatiind 
are a e. o ng 
the Studebaker dealership, E. J. 
Severson returns to the car he 
handled in Grand Forks from 1909 
to 1930. 
Jerry Severson is manager of the 


new eT a 
* 


4 You 


New Iberia Dealers Retire 


To Take Vacation 

Forty-one years ago two young 
men in New Iberia, La., figured that 
the automobile was “here to stay” 
and they stayed with it until last 
week when they decided to retire 
from active participation in one of 
the oldest, dealerships in the nation. 

Henry Broussard left a good-pay- 
ing position with a railroad because 
his vision told him then that the 
automobile would become just as 
important as the railroads in na- 
tional transportation. J. G. LeBlanc 
saw a better future in new models 
of 1905 and resigned his assistant 
court clerkship. 

LeBlanc & Broussard has been 
a Ford dealer since 1912. Prior to 
that time it handled the Mitchell 
and the EMF. Later the dealership 
is said to be the first appointed by 
Studebaker in Louisiana. 

Both men are planning vacations 
but will retain their financial in- 
terest jn the dealership. Active 
management is being turned over 
to Bob LeBlanc who has been 
associated with the firm for 26 


years. 
* 7 * 


Portwood Motor Opening 


Nears in New Building 


Formal opening of Portwood Mo- 
tor Co. (Ford), Brownfield, Tex., is 
a for the near future, John H. 

Portwood, manager, has announced. 
Construction of the new building is 
nearing completion, and the parts 
and service departments already 
are in operation. | 


Curtiss-Reid to Distribute 


Republic Planes in Quebec 
Republic Aviation Corp.’s Per- 
sonal Plane division has announced 
appointment of Curtiss-Reid Flying 
Service, Ltd., Montreal, to be Seabee 
distributors for the province of 
Quebec, thus completing another 
link in the chain of Canadian dis- 
tribution for the new four-place 
Republic amphibian airplane. The 


, stretches from Halifax, Nova Scotia, 
|to Vancouver, B. C. 


Seabee distributor organization now Gregory Russell. 


W. R. J. Oliver, president of Cur- 
tiss-Reid, signed his Republic con- 
tract when Gordon Sleeper, sales 
manager of Republic’s Personal 
Plane division, and John J. Ryan, 
vice-president and legal counsel, 
made a personal visit to Montreal 
to inspect Oliver’s facilities on the 
Cartierville airport. 


Jack Glisson Back 
Jack G son of 8. N. Glisson, 
former Ford dealer of ' Spri 
IiL, is now with Illini Motor Co. 
(Oldsmobile-Cadillac). Jack was a 
captain in the field artillery in 
Europe during the war. 
*> ¢ # 


Kessler to La. Dealer 


Karl Kessler, former representa- 
tive of the Studebaker Corp. in the 
New Orleans territory, has been 
appointed general sales manager of 
West Bank Motor Co. (Stude- 
baker), Gretna, La. 

oe * * 


Pierson Home Rising 


Workmen have begun construc- 
tion of the new shop and salesroom 
for Pierson Chevrolet Co., Vidalia, 
Ga., to cost approximately $40,000 

ca ok + 


Ark. Firm Dissolves 


Little River Motor Co., Ashdown, 
Ark., has filed articles of dissolu- 
tion as a corporation. 

* * o* 


Thomas-Lanning Opens 
Thomas - Lanning Motor Co. 
(Kaiser-Frazer) has formally op- 
ened for business in -Cairo, Ga. The 
firm, owned by R. K. Thomas and 
C. D. Lanning, is selling used cars 
while waiting for the stock of new 
* * 


Stewart Buys Colwell 


Colwell Motor Co. (Kaiser-Fraz- 
er) in Butler, Ga., has been pur- 
chased from J. C. Colwell by T. E. 
Stewart. While waiting for the new 
Kaiser - Frazer automobiles and 
trucks to be available, the firm will 
continue handling used cars and 
trucks. It will be operated under 
the old name. 

* a + 


Pick’s Chevrolet Set 


Pick’s Chevrolet, Inc., Ripley, W 
Va., has been incorporated with 
authorized capital of $40,000. Prin- 
cipals are D. W. Rhodes, of Park- 
ersburg, Guy Fisher and J. B. Heil- 
man, both of Ripley. 

= 


New Garage in Appleton 


Kloehn & Modor Co. has been 
incorporated to operate a garage 
business in Appleton, Wis. The 
incorporators are O. R. Kloehn, E. 
Kloehn and Jake Modor. 

of - * 


Russells Join Father 


New Service Equipment 
Gilmore Motor Co. (Chrysler), 
Bay St. Louis, Miss., has installed 
complete new shop equipment in the 
building which it recently leased. 
s* = # 


W. A. Russell (Chrysler), White 
Plains, N. Y., has taken his two 
sons into the dealership. Lyman E. 
Russell has been appointed vice- 
president and treasurer and Frank 
M. has been named vice- 
president in charge of service. Rus- 
sell has been connected with the 
automotive business for 37 years, 
14 of which have been with Chrys- 

Tr. 

- *> + # 

Suburban Motor Sales, Inc., New 
Rochelle, N. Y., has been formed 
to continue the used car business 
formerly conducted as Suburban 
Motor Co., which was for the past 
several years operated by Bert Ku- 
linski. He is president and general 
manager of the new firm. His 
brother, Capt. Ludwig Kulinski, re- 
cently returned from the Pacific. 

. 


Ray Hookey, of Ray Hookey Mo- 
tors (Willys), Terre Haute, Ind., has 
named Ray Williams, with 23 years 
of mechanical experience, as his 
new service manager. 

s s = 


James L. Dunn has become asso- 
ciated with Las Olas Autos, Ince. 
Fort Lauderdale, Fla., as manager 
of sales. Formerly a major in the 
13th Air Force, Dunn served in tlie 
Pacific for five years. 

- . 


. 

Otto Ploetner, president of Irv- 
ington Motors, Inc. (Ford), Irving- 
ton, N. J., is operating a new parts 
eat vel under management of 
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— says 
Henry J. Taylor 


POPULAR SCIENCE MONTHLY heartily agrees 
with you, Mr. Taylor, and shares. your 
faith that America can and will do the 
job. : 


For it is a job worthy of a great people. 


It is, roughly speaking, to build 3,000,000 
homes; to producé 15,000,000 cars and 
trucks; to.keep a continuous and volu- 
minous flow of radios, refrigerators, 
washing machines, vacuum cleaners and 
a thousand and one other products com- 
ing from the plants and factories. 


And who is heading up this job? 


The “know-how” men, of course, the 
mén who like Wilson, Ford, Sorensen, 
Zeder and other leaders of science and 
industry helped roll up the most tre- 
mendous volume of war material the 
world has ever seen — and hopes it will 
never be mecessary to see again. 


- 





“We must break every 
peacetime production record’ 








LIKES PEOPLE 
Reads magazines about them. 





LIKES BOOKS 
The literary type. 


Working shoulder to shoulder with 
these top “know-how” men are research 


HENRY J. TAYLOR, world-traveler, economist, journalist and author of “Men in 
Motion,” “Time Runs Out” and other books of economic and social importance. Twice 
weekly Mr. Taylor is presented over the nation-wide Mutual Network by General 
Motors in the thought-provoking talks in his series, “YOUR LAND AND MINE.” 


men, engineers, designers, production 

managers, skilled workmen. These are in great part 
“know-how” men on the way up — alert-minded, 
mechanically informed men who are never satisfied 
until they know how things are made, what they are 
made of, and what makes them work — scientifically 
inquisitive men who keep abreast of new and better 
ways to bring to the public new and improved prod- 
ucts developed from the discoveries of the scientists. 


We know a lot about these men because so many of 
them buy POPULAR SCIENCE MONTHLY~—read it 
from cover to cover—for this magazine tells them clearly 


THE NEWS-PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 


1,000,105 copies 


NEW YORK .- CHICAGO . 


CLEVELAND. 





and authoritatively what they want to know about scien- 
tific developments, new processes and new products. 


LIKES MACHINES 


Has a knack for mechanics. 


These men with the “spark” to know are a great, ex- 
Reads Popular Science Monthly. 


pansive market for anyone who has something to tell, 
and something to sell that men buy. 
And when you reach them through 
this magazine, you may be assured 
that more than a fair proportion 
of the top “know-how” men 
will also read what you have 
to say. 






Average Net Paid 
Circulation — Regular and 
School & College Editions 
for the First 3 Months 

of 1946 


DETROIT - LOS ANGELES . SAN FRANCISCO 
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~ New. Dealer Buildings 


Taylor-O’Brien Addition 
Costs About $60,000 

Taylor-O’Brien Corp. (Ford), 2833 
Bailey Ave., Buffalo, has started 
work on a $60,000 building and ex- 
pansion program. The work is 
scheduled to be completed in about 
three months. 

A 60 by 90-foot addition to the 
service building is being erected. 
A new two-story parts department 
also is being erected. The com- 
pany is spending $30,000 on its 
building program and an additional 
$30,000 on new equipment. The addi- 
tion will double the size of the ser- 
vice department. Ten new service 
employes will be hired. 

* 


Union Motor to Open 
$40,000 Home Soon 


Formal opening will be held soon 
for the new building of Union Mo- 
tor Co. (Chevrolet), Monticello, 
Ark., recently completed at a cost 
of $40,000, on E. Gaines St. The 
modernistic building is of fireproof 
construction with steel framework 
and roof and the walls of buff 
brick tile. 

The main building is 85 feet wide 
and 125 feet long and the garage is 
75 feet wide. The 11,500 square feet 
of floor space include the display 
room, two offices, a parts depart- 
ment and a paint and body depart- 
ment. The second floor contains 
more than 1,000 square feet of stor- 


age for parts. 
* = 


Big Progrom 
K-F Dealers in L. A. 


Spend $1 Million 

Kaiser-Frazer dealers in the Los 
Angeles area are investing more 
than $1 million in new buildings, 
according to E. J. Lattner, general 
manager, Muntz Car Co., distrib- 
utors for the seven Southern Cali- 
fornia counties, 


The 17 new dealerships are lo- 
cated in Santa Monica, Bell, Comp- 
ton, Inglewood, Huntington Park, 
Pasadena, San Fernando, San Ber- 
nardino, North Hollywood, Red- 
lands, Riverside, Highland Park 
Downey, and in the Los Angeles 
city districts of Crenshaw, South 
Vermont, La Brea, and Washing- 
ton Bivd. 

Leases, improvements or out- 
right purchase of existing facilities 
aggregating more than $600,000 
have been entered into by 15 deal- 
ers a 5 ge Po- 
mona, Ventura, ta Long 
Beach, Culver City, Glendale, Bur- 
bank, Beverly Hills, Santa Barbara, 
Whittier, Anaheim, Hollywood, Van 
Nuys, and the Western Ave. district 

of Los Angeles. 

: + * * 
Dealer Huntoon Occupies 
New Home in Kenosha 

Raymond C. Huntoon, who before 
Navy service, had the Buick deal- 
ership for Kenosha County, Wis., 
has opened a new $50,000 building 


in Kenosha for his Buick dealer- 
ship. 
= * 


* 
2-Story Building Started 
For Zollar’s Nash Firm 


Construction has been started on 
a two-story building to house the 
newly formed Charles Zollar Co. 
(Nash), New Philadelphia, O. The 
building is 45 by 120 feet and will 
be used for service and sales head- 
quarters. Zollar has been in the 
automobile business since 1918. 

He recently signed a new six-year 
contract as Nash distributor in 
Tuscarawas county and surround. 
ing territory. 

Albert Shott, son-in-law of Zollar, 
has joined the organization as as- 
sistant manager. Russell Hostetler, 
with Zollar for the past eight years, 
will be service manager. 

ae 


Ranes-O’ Daniel Builds 
Ranes-O’Daniel Co. (Oldsmobile- 
GMC) has started construction of a 
$100,000 building at Terre Haute, 
Ind. George Ranes is manager. The 
building will be 75 by 257 feet. Tem- 


present temporary site will 


the Army Air Forces to become 


sales manager. 
* 7 


New Building 


Gildersleeve Motor Co. (Stude- 
baker), Elizabethton, Tenn., expects 
completion of a new building with- 
in the near future. The firm is 
owned by B. G. Gildersleeve sr., B. 
G. Gildersleeve jr., and Ed Gilder- 


sleeve. 
o © * 


Oestreicher to Build 


Robert T. Oecestreicher Co., Co- 


lumbus, O., has been granted a 
permit to erect a one-story con- 
crete block sales building and 
service quarters at 447 E. Main St. 
The cost will be $50,000. The deal- 
ership will move to the new loca- 
tion when the building is completed. 


Cox Motor Builds 


A new showroom and shop build- 
ing for Cox Motor Co. (De Soto- 
Plymouth), Tulsa, Okla., has been 
started. It will provide 14,800 addi- 


AUTO 


ARTIST’S DRAWING of the very attractive new 
Titus Motor Co. (Ford-Mercury), Tacoma, Wash. Note 
a 


tional square feet of space and be | nounces opening of its new head- 
completed by July 1, according to | quarters. 1-6. -2 


Ray Cox. 


Round-Up in New Home 
Round-Up City Motor? (De Soto-|ing at 3800 Main St., Eau Claire, 


Plymouth) 


Pendleton, Ore., an- 


Teague Builds 
Teague Motor Co. is now con- 
structing an automobile sales build- 


S. C. The building has a 60-foot 


a” 


aya 


Te 


mW: 


Mayor 
Ford’s 
frontage and is 135 feet long. 
7 . 


Union Motor Co. (Chevrolet), 
Monticello, Ark., has opened a new 
$40,000 sales and showroom. Fay 
Brann and James Jackson are own- 
ers. The building has 11,500 square 
feet of floor space. 


rear) 
n el 








- 


Pi 
in 
st 
us 
is 
be 
pe 
sk 
Ww 
Cc 
$. 
F 


apraed 





























Construction has begun on a 
and service building for 
Southside Motors (Hudson) in East 
Point, a suburb of Atlanta, Ga. 

The building will contain approx- 
imately 7,000 square feet of floor 
space, 4,200 feet of which will be 
used for service. A second building 
is being constructed in the rear for 
body and fender repair work and 
painting. Partners in the dealer- 
ship are H. J. Cawthon, E. V. 
Wingo, W. H. Hollums and J. H. 
Cawthon. 






$25,000 Building Started 
For Fla. Trading Post 


Florida Trading Post, Inc. (Kais- 
er - Frazer), St. Petersburg, has 
started construction of a building, 
100 by 100 feet at N. Fourth St. 
and 17th Ave. It will be a one-story 
structure costing $25,000. 


H. W. Crass, formerly of Detroit, 


New Auto-Lite Spark Plug 
Campaign Reaches More 


Than 25,000,000 


NO OTHER SPARK PLUG GIVES YOU ALL THIS 


YE: in the country’s leading newspapers, 
in cities, towns and villages coast-to-coast, 
Auto-Lite is telling your customers that 
“money cannot buy a better spark plug than 
Auto-Lite.” Big, four-color pages in Sunday 
papers that pack a real wallop, that reach 


more than 25,000,000 readers, 


suade more people than ever before to 


“Switch to Auto-Lite!” 


And there’s a special tie-in deal that 
enables you to get extra benefits from this 
spectacular LOCAL advertising with ad mats 
supplied you FREE! All this plus network 
radio, national magazines and farm paper 
advertising, the exclusive AAA tie-in and 
sensational dealer helps. For action “Switch 
to Auto-Lite!” See your jobber or write to 


THE ELECTRIC AVTO-LITE COMPANY 





Toronto 1, Ontario 
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is vice-president in charge of op- 
erations. 
* * * 


Bird Chevrolet Starts 


Building in Homestead 

Bird Chevrolet Co., Homestead, 
Fla., started a new building 50 by 
135 feet, adjoining its present quar- 
ters on N. Krome avenue. U. 8. 
Bird stated last week that the 
building will be completed about 
Mar. 20. 


* * * 
New Building Under Way 


For Thomasville Motors 

A new building is being erected 
in Thomasville, Ga. at the corner 
of Madison and Fletcher Sts., to be 
occupied by Thomasville Motors, 
Inc. (De Soto-Plymouth). 


* * * 


Emmetsburg (la.) Dealer 


Occupies New Building 
Dinges Motor & Implement Co. 
(Ford) has moved to its new build- 







: 


rranged, and it is 
. Willeockson is president of the dealership which has 


pn 


f ‘ 
surrounded by a modern- 





ing on E. Main 
Ia., C. A. Dinges announced last 
week. The building is 50 by 112-feet 
and provides additional showroom 
and service space. 


Dealer Broyles, Tulsa, 
Starts Building 


Expansion of the Hudson dealer- 
ship is to begin immediately, ac- 
cording to Earl A. Miller, manager 


LN ee eM 
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MMA am MC a 8 


Emmetsburg, of George Broyles Co., Tulsa. 


A new sales and office building 
will be constructed by the firm at 
Denver and Sixth Sts. The sales 
room will be 50 by 50 and feature 
glass construction. 


* s * 
Krueger in Niagara Falls 


Erects New Building 


Krueger Motor Sales Co. (Pon- 
tiac), Niagara Falls, N. Y., owned 
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by Gustave Krueger, is erecting a 
new service building which, when 
completed, will make the firm the 
largest institution of its kind in 
the state. The new building, the 


fifth that Krueger has built to 


house the dealership, will contain 


*/ 21,800 square feet of floor space. 


It is expected that the new struc- 
ture will be ready for operation 
late this year. It will be a two- 
story building, with the second 
floor used for storage of new cars, 
Four of Krueger’s five buildings 
will be connected, putting nearly 
all departments under one roof. 

* 


Remodeling Program Costs 


Dealer Mossy $35,000 

Wiley L. Mossy, owner of Mossy 
Motors, (Oldsmobile), New Orleans, 
is spending $35,000 in remodeling 
his building. The front will be of 
modernistic design and the show 


rooms will be air-conditioned. 
* * + 


$100,000 Dealership Home 
Planned by Wood Motor 


Erection of an. automobile and 
sales and service building is planned 
by Wood Motor Co., Victoria, B. C. 

The building will cost approxi- 
mately $100,000 and will be erected 
at Cook and Yates Sts. 

* 


Union City, Tenn., Dealers 
Build New Quarters 


The building for E. A. Craddock 
(Dodge - Plymouth), Union City, 
Tenn., is nearing completion. O. H. 
Parker is a partner. It will be 65 by 
100 feet. 

The new Freeman Wade Imple- . 
ment Co. Bldg. is under way. The 
firm will be a Chrysler-Plymouth 
dealer. Eugene Wade is manager. 
It also handles farm implements. 

a - 


Kelly Motor Building 
Nears Completion 


Construction is being completed 
on a new building for Kelly Motor 
Co. (Dodge - Plymouth), Marietta, 
Ga. S. Walter Kelly is owner and 
operator. 

At Atlanta St. and Waverly Way, 
it will be 60 by 105 feet, with a 
showroom for display of five or six 
cars. The dealership also will op- 
erate a service station on the same 
corner and will have a paved lot 
60 by 100 feet on Atlanta St. for 
the display of used cars and the 
parking of customers’ cars. 

* * * 


Ben Franklin Dealership 
Builds in Tulsa, Okla. 

New showrooms and_e service 
quarters are being constructed by 
Ben Franklin Co. (Packard), 1200 
S. Main, Tulsa, Okla. Structure will 
be built of glass brick, stone and 
plate glass and cover 14,000 square 
feet of space. W. G. Franklin is 


president. 
*> ¢ s 


Hale-Van Zee, Des Moines, 
Appointed Nash Dealer 

Ralph Hale and Maurice Van Zee 
are completing renovations on a 
building at 801 High St., Des Moines 
for their new Hale-Van Zee Nash 
dealership. It will have a 27 by 
33-foot display room. 

Hale is associated with Hale 
Transfer & Storage Co. Van Zee re- 
cently returned from overseas. 

s + # 


New Northwest Nash Home 
Being Built in Astoria 


Construction has commenced for 
the new sales and service building 
of Northwest Nash Co., Astoria, 
Ore. Estimated cost is $45,000. Eric 
Cassirer is manager. 

*. * 


Oram Erects Building 


Dan W. Oram Co. (Kaiser-Fraz- 
er) is erecting a new building at 
the corner of Williams and Hoh- 
man at Hammond, Ind. 

* a 


Lee Starts Structure 


J. M. Lee & Son, recently named 
Okaloosa county, Fla., dealer for 
Kaiser-Frazer, announced that the 
dealership will erect a building in 
Crestview, Fia., at Wilson and Main. 


IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO 


1815 Trombly Ave 
DETROIT rv 
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—Auteo Advertising— 


War Lab 


Cited by Field 
By Bob Finlay 


Lessons Learned 


Advertising proved itself during 
the war and is emerging strong 
and confident, Marshall Field, pub- 
lisher of the Chicago Sun, said last 
week in an address before the 
ounee Federated Advertising 
el 


The war provided a testing lab- 
oratory that was needed, he said, 
citing the efforts of certain con- 
sumer groups to discredit adver- 
tising, and the rumblings in leg- 
islative halls. 

Under lessons learned, he said 
that advertising proved its social 
utility in inspiring and moving 
people to specific action, and at 
the same time did a good public- 
relations job for industry. 


pipe dreams. They’ve been reading about the 1946 models . . . 


War also pointed up the neces- 
sity to be more realistic—everybody 
knows companies aren’t in business 
for their health, they obviously 
want a reasonable profit. 

Then, too, he said, advertising 
developed a high degree of com- 
petence in interpretive techniques. 
Such advertising is a most valuable 
part of top management’s public- 
relations program, keyed to day to 
day problems, he said. 


ANA Parley 


Discussion on how advertisers are 
preparing for competitive selling 
and how they are helping dealers 
sell more goods will feature the 
semi-annual meeting of the Assn. 
of National Advertisers to be held 
Apr. 15-18 at the Westchester 


HERE AN drawing 
N. J. It will occupy 21,000 square feet. President of the new 


Country club, Rye, N. Y. 


Promotion Service 5 


Reorganization of the Training 
Aids Co., Detroit, to become the 
firm of Benedict, Inc., specializing 
in promotion services for automo- 
tive and other industrial accounts 
and their advertising agencies, was 
made public last week as the firm 
completed occupancy of new and 
larger offices. 

Donald 8S. Benedict, corporation 
president, said the action involved 
“dissolution of a partnership found- 
ed for wartime service in favor of 
an expanded organization now as- 
sisting major producers’ peacetime 
merchandising.” Other officers are 


givG" in Mor, TOR 
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Not the 1,584,000 car-owners who read Liberty! They don’t expect 


Ferd Prucher, industrial and adver-: 


tising artist, vice - president, and 
Marshal E. Templeton, secretary- 
treasurer and general manager. 
The firm has doubled its existing 
space in the Penobscot Bldg., now 
occupying suite 1856, 


Goodrich Tops 


Top award for 1945 in the annual 
advertising competition of Asso- 
ciated Business Papers, an organ- 
ization embracing 129 leading 
American business and trade pub- 
lications, went to B. F. Goodrich 
Co. for three representative ads in 
its industrial products develop- 
ments campaign. 

The three ads, which won for the 
rubber company the silver plaque 


about quieter 


engines, more rugged build, more miles-per-gallon, easier riding. All this 


means a lot more in a family car than doodles-of-tomorrow, on paper. 


Car-makers who tell the story of the new cars in Liberty are telling 


it to a major market on every Main Street in America. To smart people . . . 


8 out of 10 of them of high school or college level. To people with money for 


new cars... 


people who buy the most of practically everything. 


.- brake linings. . 
starters they’ve read about... 


to plump the softer cushions . , 


They’re the customers buying the most gas . . 


. admire the colors . . 


. tires... 


7 out of 10 are in America’s important “middle millions”—the 


piston rings 
. anti-freeze. The people who'll line up to see the new 
to find out how the new hand drive works. .. 


. sign on the dotted line. 


Liberty’s readers are the solid, substantial car-riding people in the middle 


millions . 


iber ty Cohana see te MLO Mil 


. the MR. BIG of your market today. 


Liberty, 37 W. 57th Street, New York 19 


2. 164 General Motors Building, Detroit 2- 


of Springfield Motors, Inc., the new Nash dealership now under construction at Irvington, 
corporation is Charlies E. Dougherty; general 


manager is M. J. 


award in Division 1 of the contest, 
appeared in Time of Feb. 19, News- 
week of Aug. 27, and Business 
Week of Oct. 13, 1945, and were 
headed, respectively, “Flight For- 
mation for 3,000 Gallons of Gas,” 
“From Jitterbug Ride to Velvet 
Glide,” and “Pass the Sugar—a Ton 
at a Time.” They were prepared by 
the Griswold-Eshleman Co., Cleve- 
land. 

Presentation was made to Jay E. 
Miller, advertising and sales pro- 
motion manager of the company’s 
industrial products division. 


Report 

In a brochure‘ on World Report, 
U. S. News Publishing says it will 
start with a circulation in excess 
of 50,000 weekly. World Report 
plans to have full-time correspond- 
ents in the news capitals of the 
world sending their reports to three 
news editors, one for the Pan- 
American area, one for European 
and one for Far East. 


Art Research 


An art research division designed 
to improve commercial illustration 
previded for advertisements of 
some of the nation’s largest manu- 
facturefs has been opened by New 
Center. Studios, according to Em- 
mett McNamata, chief of the new 
section. The main objective of the 
division will be to experiment with 
new methods and techniques which 
will provide better art, reproduc- 
tion and layout for national ads. 


Shake 


Billy Hughes, the first blinded 
veteran to get a loan under the GI 
bill of rights, reported on radio’s 
Vox Pop program the other day 
that George Mason, president of 

Nash-Kelvinator, found time dur- 
ing his tour of dealer shops around 
the U. S. to drop into Hughes’ 
ie mca gift shop to shake 


Art Meeting 
George W. Finnegan, art director 
of Woman’s Home Companion, will 
address the Art Directors’ Club of 
— Tuesday night at Maxon, 
Cc. 


Truckstell 


Truckstell Mfg. Co. has named 
Ross Roy to handle its advertising. 


Names 


Appointment of James V. Barton 
as a member of the advertising 
staff of Hudson Motor Car Co. was 
announced by M. M. Roberts, man- 
ager of advertising and merchan- 
dising. Barton, who served as a 
lieutenant with the Navy, was for- 
merly manager of advertising and 
direct mail sales for the General 
Detroit Corp. 

John W. Darr, president of the 
Institute of Public Relations, Inc., 
announced last week that Alex 
Golden, Detroit public relations and 
publicity executive, had joined the 
firm to work on the Hudson Motor 
Car Co. account. Golden, whose 
many years experience in the auto- 
motive industry includes work with 
such concerns as the Campbell- 
Ewald Co., Ross Roy, a J. Walt- 
er Thompson Co., and editing the 
automotive section of the Grand 
Rapids (Mich.) Herald, will con- 
tinue to make his home in Detroit. 


part- 
ment at Geyer, Cornell & Newell, 
Inc., announces W. Newell, execu- 
tive vice-president. 


SNAP: Le 


i Chariqe 
LICENSE PLATE a A 
NEW IMPROVED TYPE! FITS ALL CARS! 
improved Spring Brass Ends 
IN HALF DOZEN LOTS 222 


AUTO lh de “rT F ne he ny. 
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.-- You can get double duty out of your first year’s selling 
by concentrating on the rich, compact market that is 
located right at the heart of America—the great 
Chicago market. You can get started quickly and get 
set for the days ahead in this strategic market with a sin- 
gle powerful advertising medium—the Chicago Tribune. 
One out of every three families in 756 cities and.towns 
of 1,000 or more population in this area reads the 
Tribune on weekdays. On Sundays, it is practically 
every other family. The Tribune is bought, read and 
bought from as is no other medium here. 


... In this easily accessible market, defined by consumer 
habits and merchandising practice, there is enough busi- 
ness to take the entire output of many manufacturers. 
Here you can get immediate volume and build solidly 
for a continuing, profitable operation. 

Here is a market with a huge pent-up demand for 
automobiles, washing machines, refrigerators, radios 
and “big unit” products generally ... a market famous 
for its tremendous yolume purchases . . . a market that 
has repeatedly broken factory and branch sales records. 


« « « No matter whether your production will be large 
or small, the Chicago market will reward your attention - 
as the place to get the consumer buying you want. It is 
fortified by diversified income and billions in savings. 
This $4,496,734,000 market offers quick sales now... 
and solid dealer and consumer preference when the 
first easy selling conditions pass and competition gets 
tough. Now is the time to get going. 


CHICAGO TRIBUNE 


| The World’s Greatest Newspaper 


this market only the Tribune gives you a choice of February average net paid total circulation: Now available for your study and use is a 
ee aera Sa, Sees oars or Clack Daily, over 1,025,000; Sunday, over 1,450,000. specific Tribune sales program based on the 
lGvont in Americas see findings of an auto and household appliance 
investigation among consumers and dealers. To 
get these pertinent facts, address C. S. Benham, 
Manager, National Advertising, Chicago Tribune, 

Tribune Tower, Chicago 11, lilinois. ~ 
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Auto Personnel 


Canaday Made President 


Of Ordnance Assn. Area 


Ward M. Canaday, Toledo indus- 
trialist, has been named president 
of the Cleveland area of the Army 

Ordnance Assn., 
Cc. F. Hood, re- 
tiring president, 
has announced 
The area includes 
all of northern 
Ohio and part of 
northwest- 
ern Pennsylvania. 

, chair- 
man of the Fi- 
nance committee 
of Willys - Over- 

Ward Canaday !and Motors, Inc., 

is a former vice- 
president of the district. He has 
long been an advocate of ‘close 
liaison between American: indus- 
tries and the armed forces as a 


war-preventive measure. 
s* ¢ 8 


Thermoid Appoints Allen 


Executive Vice-President 
Thermoid Co., Trenton, N. J., an- 


by next September. 
ow 


nounced last week the election of 
Dwight P. Allen as executive vice- 
president. Allen has been vice-pres- 
ident and director of manufactur- 
ing operations, and before that 
head of sales to car mantfacturers. 

He has been associated with 
Thermoid for nearly 13 years. .Be- 
fore joining Thermoid, he was em- 


‘| ployed by Chrysler in Detroit and 


as an engineer at Wagner Electric 
Co. in St. Louis. 5 


Althauser Named otitis 


Of Indianapolis Truckers 

©. E. Althauser, Federal Truck 
distributor, has been elected presi- 
dent of the Indianapolis chapter of 
the Indiana Motor Truck Assn. Al- 
thauser was formerly secretary of 
the Indiana state association. 


* ¢ ¢ 
Fruehauf Assigns Nauman 


To Head Billings Branch 

W. J. Pickhardt, vice president 
and general manager of Fruehauf 
Trailer Co; of California, announces 
appointment of Marshall E. Nau- 


man as manager of the ene 
brnasiia in Billings, Mont. 

Nauman is well known in motor 
transportation circles of southern 
California, where he served as dis- 
trict manager of the ODT until the 
office was closed last November. 
Prior to assuming the government 
post he was the F'rruehauf agent in 
Portland, Ore. 

- 


« + 
Brams Forms Own Lab 
After Leaving Inland 
Establishment of the Dayton 
Chemical Products Laboratories 
has been announced by Stewart 
L. Brams, recently resigned as 
supervisor of the cement labora- 
tory of the General Motors Inland 
Mfg. division, Dayton, O. The office 
for thé new concern will be located 
at 1150 W. Second St., Dayton. 
The new laboratories will do con- 
sulting, research and development 
in all fields of applied chemistry, 
with particular emphasis on prob- 
lems involving rubber adhesives, 
the bonding of rubber to metal and 
other materials, and adhesives and 
adhesion problems in_ general. 
While at the Inland division, 
Brams developed the Inland adhe- 
sion process, which saved large 
tonnage of crude rubber stock dur- 


©. 8S. Melntyre, sales manager 
Monroe Auto Equipment Co., 


ing the war in connection with the 
bonding of synthetic rubber. 


Dayton Rubber Club 


Boasts 420 Members 


Over 420 members of the Dayton 
Rubber Ten-Year club were hon- 
ored at the first postwar banquet 
of the organization held recently in 
the Biltmore hotel, Dayton, O. 

Organized in 1937 with a mem- 


The present line of American Bantam SUPERCARGO Truck Trailers consists 
of the Standardized Closed Van (shown above), the Open-Top Van, a Flatbed, 
and a Chassis—all models with Trade-Approved features built in. 


SUPERCARGO truck trailers ready to roll! 


More and more SUPERCARGO Truck Trailers are 
rolling off the lines at the American Bantam plant! As 
incoming materials are received, we confidently predict 
that a monthly rate of at least 500 units will be attained 


Write or wire us immediately about the profitable 


AMERICAN BANTAM CAR COMPANY. 


Distributorship which the American Bantam Car 
Company can offer you. New territories and additional 
distributorships and dealerships will be put into effect 
as rapidly as the availability of merchandise is assured. 
Qualified firms with previous truck trailer or automo- 
tive experience are particularly urged to investigate the 
American Bantam proposition. 


“ HALF-TON, ALL-PURPOSE BANTAM UTILITY TRAILER — 
with a 30-cubic foot capacity, sturdy all-steel body and frame; that weighs 
only 500 pounds! Complete with specially-designed long springs, rrgged 
tubular axle with Timken bearings, standard tires, steel hitch and lights. 
(Tarpaulins and side racks extra.) Automobile, Farm Implement, or 
House Trailer Dealers are invited to write for farther details, 


(nme 1d Te 


Butier, Pa. °¢ 


Menvufecturers of SUPERCARGO Truck Trailers 


bership of 147, the club this year 
initiated 54 new members. Fifteen 
members advanced from the 10 to 
15-year group, while 20 were in- 
ducted into the 20-year division, 


ses 
Williams Named to Manage 


Chrysler Marine Engine 
Joseph A. O’Malley, vice-presi- 
dent of the Marine Engine division 
of Chrysler Corp., announces ap- 
pointment of 
Clyde C. Williams 
as manager of 
that division. 
Williams suc- 
ceeds J. R. Bar- 
ton, who resigned 
to enter private 
business as a 
Chrysler dealer 
in Los Angeles. 
Williams first A 
joined Chrysler ts 
Corp. in 1928. In O.C. Williams 
1934, he was as- 
signed to the Chrysler division as 
a member of the technical staff 


and service engineer. 
+ a o 


Row General Manager 
Of Chrysler of Canada 

E. ©. Row has been appointed 
vice-president and general manager 
of Chrysler Corp. of 


Cc. W. Churchill, president, an- 
nounces, 


General Tire 
Lists 4 Shifts 
In Plant Staff 


Recent expansion of General Tire 
& Rubber Co. and plans for further 
development have occasioned a re- 


‘organization of plant personnel, 


according to Charles J. Jahant, 
vice-president in charge of opera- 
tions. 

Charles E. Bittaker has been 
named factory manager of the 


C.E.Bittaker H.J. Harmon 


Akron plant. Bittaker is rounding 
out 30 years in ‘the tire industry 
and has been with General almost 
29 years. He has been production 
superintendent since 1942. 

Harold J. Harmon was made pro- 
duction manager. Harmon joined 
General in 1944, and for the last 
year has been a divisional super- 
intendent. 

Charles Froelich was named 
manager of waste and quality con- 
trol. He entered the tire business 


A. Sheffler C. Froelich 


in 1905 as a tire builder, and served 
as production superintendent and 
general superintendent with other 
tire companies before joining Gen- 
eral in May, 1943, as a production 
engineer. 

Aaron Sheffler was appointed 
manager of material control. Shef- 
fler came to General in 1935, where 
he has been in the billing and sales 
departments. During the war, Shef- 
fler was manager of General’s mis- 
cellaneous war products depart- 


ment. 
2 * * 


Roane Named by Bowser 


H. Cubbie Roane has been named 
assistant. district manager of the 
Atlanta office of Bowser, Inc., it 
is announced by Fred S. Ehrman, 
Bowser general sales manager. 
Roane’s territory includes North 
and South Carolina, Georgia, Flar- 
ida, Alabama, Mississippi and east- 
ern Tennessee. 
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Parts Price Showdown 


Carlton Sees OPA Promoting Inflation; 


Appeal to Congress Possible 


(Continued from Page 1) 


toad for lack of items like some 
types of water pumps, radiators 
and cores and many others. 


OPA isn’t even putting up an 
argument now, Carlton said. It sim- 
ply says “No, it’s against our pol- 
icy. ” 


But, Carlton recalled, Chester 
Bowles, former OPA chief and 
now head of the Office of Eco- 
nomic Stabilization, has testified 
before congressional committees, 
that it was OPA’s policy to re- 
move ceilings from products as 
soon- as supply approaches de- 
mand. 

In view of that, why is OPA say- 


Output 


(Continued from Page 1) 


. result of the Midland Steel tieup. 


Little hope was given for either 
auto firm to reopen until settle- 
ment of the Midland strike. 

However, the production outlook 
this week is substantially brighter 
with GM divisions gradually gain- 
ing momentum and Ford and 
Chrysler expecting to operate as- 
sembly lines for a full five-day 
week. 

General Motors divisions pro- 
duced an estimated 10,775 units 
last week, compared to 8,464 in 
the previous week and 54,565 in 
the same week in °41. Of last 
week’s total, Chevrolet tallied an 
estimated 6,348 cars and trucks; 
Buick, 821; Cadillac, 516; Oldsmo- 
bile, 1,400; Pontiac, 1,690. 

’ In the same week in 41, the GM 
divisions, in the order above, pro- 
duced 31,500; 8,623, 1,585, 5,922 and 


other Chrysler divisions. 
totaled an estimated 7,168 


*41 week. Chrysler 
division hit an estimated 1,412 last 
week, compared to 1.752 in the pre- 
vious week and 3,772 in the same 
week in °41. 

Ford Motor Co.’s output last 
week dropped to an estimated 10,- 
254, due to the short week, com- 
pared to 13,827 in the previous 
week and 2,450 in the same week 
in °41. Lincoln totaled 168 units last 


week in °41. Ford car and truck 
production hit an estimated 9,129 
units last week, 12,366 the previous 
at and 2,150 in the same week 


Nash produced an estimated 2,- 
550 cars last week, compared to 
2,584 the previous week, and 2,416 
in the same week in 41. 

Production at Studebaker last 
week totaled an estimated 498 
trucks, compared to 526 trucks the 


Hudson and Packard were shut 
down both last week and the pre- 
vious week. Willys, closed last 
week, hit 956 the previous week, 
and was also closed in the same 
week in °41. 

Independent truck makers added 
an estimated 3,622 un:ts to the in- 
dustry’s tally last week, compared 
t> 3,578 in the previous week and 
7870 in the same week in ’41. © 


Offers Typing Classes 
Sponsored by the Cleveland Auto- 
thobile Dealers Assn., a series of six 
@ening classes will be offered for 
title clerks who wish to 
typing. The classes are held 
Ohio Motor Sales Co. 


7 


ing that it is “against our policy” 
to remove ceilings on replacement 
parts when production ran $1,250,- 
000,000 in 1945 against only $560,- 
000,000 in 1941? 

Would prices go up if ceilings 
were lifted? 

Of course they would go up 
enough to make it ‘profitable to 
produce the parts that the public 
wants, Cariton said. 

But there is nothing inflationary 
in that, he said, for drivers are 
going to buy only the parts they 
need to keep vehicles running. 

The replacement parts industry 
has attained such volume that 
there is no question of waiting for 
volume production to cut down 
costs. 


Items that are lacking are usu- 
ally those for old models of which 
auto companies have long since ex- 
hausted their all-line runs. 

Now the demands are coming in 
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Suit 
(Continued from Page 1) 


far OPA has found no violations 
with buyers of new cars from 


ing. 
Following is the text of the OPA 

letter sent to Luhring customers: 

Mr. Blank—Buyer of New Car 


Blank, Virginia 
Dear Mr. Blank: 

There was recently filed with the 
OPA, a Certificate of Transfer for 
a new automobile purchased by 
you. An investigation is now being 
conducted with reference to the 
sales made by Blank Motor Co. 

Enclosed with this letter is a 
questionnaire pertaining to the pur- 
. |chase of your new automobile. Will 
you please cooperate by supplying 
us with the information required? 

We are enclosing a self addressed 
envelope requiring no postage in 
which this form is to be returned. 

We thank you for your coopera- 
tion in this matter which may 
result to your financial benefit. 





have @ potential capacity of 15,000 gallons of 





from dealers to the auto companies 
and from them to parts makers. 
But the parts makers can’t afford 
to rerun old items at 1946 costs for 
1941 prices. As a result, the parts 
simply are not produced. 


Carlton ‘said his argument applied 


Isn’t it silly to force these people 
into the market for new products, 


to all replacement parts, not just/thus increasing inflationary pres- Very truly yours, 

those for autos. sures, when they could get their old Office of Price Administration 
He cited the case of women | products repaired for a few dollars | (signed by) 

who are buying new washers, | if OPA would just be sensible? Investigator 





Automobile Ownership 
in 1946 as compared to past 


years. 


Automobile Repairs 


Preference for separate re- 
pair shop, dealer where car 
filling station, 
another new car dealer. 


was bought, 


Spark Plug Purchases 


—and preference by brands. 


Antifreeze Purchases 


1946 Facts on the Automotive 
Market in Milwaukee 


The Milwaukee Journal Consumer Analysis again offers up-to- 
date, direct-from-the-consumer information to help you do a 
better job of planning, and a better job of advertising and sell- 
ing in the nation’s tenth largest automotive market. Supple- 
menting the extensive data obtained last year, this new edi- 
tion brings new data which may be a valuable source of sales 
and service ideas. Copies are available to executives free of 
charge. Write to the General Advertising Department of The 
Milwaukee Journal, or to one of our national representative's 


offices listed below, 


—and preference by brands. 


Storage Battery Purchases 


—and preference by brands. 


Subjects Covered in 

1945 Consumer Analysis 
Ownership by makes 
model year. Frequency of car 
operation. When families will 
buy new cars. Use and care of 


cars. 


National Representatives, O’Mara & Ormsbee, Inc. 


Chicago 
230 N. Michigan Ave. 


Los Angeles 
403 W. Eighth St. 


New York 


and 270 Madison Ave. 


San Francisco 
Russ Bldg. 


Detroit 
640 New Center Bldg. 





In the Hopper 


New Financing Structure 


Passed by Mo. House 


Despite last-ditch efforts by a 
small group to throttle the meas- 
ure, Missouri’s House of Represent- 
atives passed and sent to the State 
Senate a bill setting up new rate 
regulations governing interest 
charged for small loans and install- 
ment financing. 

Enactment this year of an en- 
tirely new interest rate structure 
was called for by the framers of 
Missouri's new state constitution, 
who decreed that changes should 
apply uniformly to all types of 
lending agencies from the biggest 
banks to the smallest loan opera- 
tors. 

” + * 


Minimum Wage Measure 


Dropped in New Jersey 


Legislation to fix minimum wages 
and maximum hours was killed last 
week by the New Jersey Assembly 
through referral to its miscellane- 
ous business committee, otherwise 
known as the “morgue 


Similarly killed were bills to cre- 





American homes 


i 


ate a State Labor Relations board, 

liberalize workmen’s com 

law, and provide for payment of 

unemployment benefits to strikers. 
+ + 





New York City Retains 
Business Rent Control 


City for another year, but ex- 
cluding new construction from 
its provisions. 





Seek to Make Insurance 


Compulsory in Oregon 

Ballot certification for an initia- 
tive measure providing for compul- 
sory passenger automotive insur- 
ance in Oregon has been received 
by the Oregon State department, 
from the attorney general’s office. 

In event completed petitions are 
filed with the State department by 
July 5, the measure will go on the 
ballot at the November election if 
pproved by the voters. The meas- 


yt 


Mf OTOR TRANSPORTATION is so closely woven into 
the pattern of American living that every man, 
woman and child benefits when its cost is reduced. 
For many years, Ethyl antiknock fluid, used by 
refiners to improve gasoline, has been of considerable 
help in the big, overall job of providing more eco- 
nomical transportation. That is because improve- 
ments in engine efficiency have depended to a large 
extent upon higher antiknock gasolines. 

Because automobile engines, fuels and lubricants 
are so closely related to each other in development 
and use, Ethyl’s research and service organizations 
have always worked closely with both the automotive. - 


and the petroleum industries. Today we are expand: 
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recognition for the automobile 


recognition. 
postoffice ruling that 


5 


following countries: Bosnia, 
Zealand, Russia, 


ure would be administered by the 
State Industrial Accident commis- 
sion, gas 


Bill Raising R. I. Gas Tax 


Draws Nothing But Fire 


With nobody appearing in favor 
of the measure, a bill proposing a 
1-cent increase in Rhode Island’s 
gasoline tax was assailed by high- 
way users and petroleum industry 
representatives at a hearing con- 
ducted by the State Senate: finance 
committee. : 

Opposition spokesmen included 
representatives of the Rhode 
Island Truck Owners Assn., the 


Stamps for Everything But-- 
DETROIT.—The Michigan Stamp Club is leading the fight to get 













by use of a postage stamp in 


industry 
the Golden Jubilee year. Hil F. Best, president, is working with the 
automobile industry to bring pressure on Washington for this 


an event must be 100 years past 


before it can be commemorated in a stamp issue, it was pointed out 
ve been made for the fiftieth anniver- 


Tripolitania, U. 8. and Liberia. 


State Grange, Automobile Legal 
Assn., Automobile League of Rhode 
Island, Rhode Island Solid Fuel 
Dealers Assn., local chambers of 
commerce and other groups. 

* 


No Immediate Plans 


Set for Meters in N. Y. 


Following Gov. Dewey’s signature 
of a bill empowering New York 
City to install parking meters, a 
right heretofore held by all other 
cities in the state, Mayor William 


|O’Dwyer said last week it was 


problematical when and if the city 
will adopt parking meters. 
“T have no plans at all to use the 









From the family car to the school bus, 
the grocer’s truck to the moving van, the 
baker’s truck to the milk ‘“‘wagon’’ —gas- 
oline-powered vehicles are as important 
tothe American family as the home itself. 


run on gasoline 


ing those facilities so that in the coming years of 
progress we shall be able to offer even more assist- 
ance to refiners who use our product and to engine 
builders who are eager to utilize the greater power 
in improved gasoline. Ethyl Corporation, Chrysler 


Building, New York 17, N. Y. 


More power from every gallon of gasoline 


through F T H y L 


Research + Service + Products 


e@eeeveeeaeeeeveeee eevee eeee 
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“een 


powers,” O’Dwyer said, adding that 
no study has been made of parking 
meter revenues. “If the question 
comes up in the City Council of 
the Board of Estimate I'll deal 
with it when it comes up,” the 
mayor declared. “I’m not giving 
it a single thought now. 


Ky. to Pay Back Tax 


On Intrastate Air Gas 


Gov. Simeon Willis of Kentucky 
has .permitted a bill to refund the 
state tax on gasoline used in intra- 
state aviation to become law with- 


out his signature. He explained he ~ 


doubted the constitutionality of 
such refunds, but was willing to 
let the bill “take its course.” 

+ a + 


Permanent Plate Bill 
Vetoed in New York 


A bill providing for permanent 
motor vehicle registration plates in 
New York State was vetoed last 
week by Gov. Dewey on the ground 
it could not be made effective this 
year, and that when such a pro- 
gram was adopted, legislation of a 
different character might be de- 


sirable. 
* + * 


Advocates Streamlining 


Of Ariz. Traffic Code 


Modernization of Arizona’s traffic 
laws will be sought during the 1947 
session of the state legislature, ac- 
cording to Supt. Horace Moore of 
the State Highway patrol. 

New legislation modeled after 
modern codes developed by national 
authorities on traffic control and 
highway safety is now being 
drafted. Moore said that Earl 
Campbell, director of the western 
regional office of the National 
Safety council, will assist in the 
final drafting of the proposed mod- 
ern and uniform highway traffic 
code for the state. 

* * 


* 


Back Anti-Bias Act 

A resolution adopted by directors 
of the Delaware Motor Truck Assn. 
urges favorable action on the El- 
lender-Ball amendment which, it 
was declared, would eliminate rank 
discrimination as to overtime pro- 
visions contained in one section of 
Sen. Pepper’s bill relating to motor 
carriers. 

* 


= * 
Schools Ask La. Tax Hike 


School interests are preparing to 
ask the 1946 Louisiana legislature, 
scheduled to convene in May, to 
enact an additional 1 percent sales 
tax to provide for a $12 million 
increase in school funds. _ - 

cd a * 


Convictions Must Hold 


A bill prohibiting the erasing of 
the record of conviction on a mo- 
tor vehicle operator’s license has 
been signed into New York state 
law by Gov. Thomas E. Dewey. 


Vet Says Ford 
Reneged Franchise 


In $250,000 Suit 


LINCOLN, Neb.—Alleging that 
Ford Motor Co. had failed to re- 
store his prewar dealer franchise, 
Fred Windle, of Nebraska City, 
sued for $250,000 damages in Fed- 
eral court here last week. Windle 
is a former Air Corps captain. 

He charged that after giving up 
his franchise in 1942, upon assur- 
ance of the Ford company that it 
would be reassigned to him, he re- 


turned to find the franchise had _ 


been assigned to another party. 

Windle claimed he stored Ford 
parts and equipment which, he 
said, are now valueless, and asked 
for relief under the Soldiers and 
Sailors act. 

Ford spokesmen at Dearborn said 
Friday that the company would 
have no comment until official con- 
firmation of the suit is received. 


France, Belgium Grant 


Willys Jeep’ Trademark 

TOLEDO. — Willys-Overland has 
been granted registration of the 
trademark “Jeep” in France ant 
Belgium, it was announced last 
week by James D. Mooney, presi- 
dent. 

This provides Willys - Overland 
with a registered claim to the ex 
clusive use of the “Jeep” trademark 
in these countries. It was recently 
announced that the company had 
received the right to use the trade- 
mark in the British market. 
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NADA Indorses P. ‘ 


alers Urged to Hold: 
Local Jubilee Fetes 


(Continued from Page 1) 


parades, safety warnings and 

sther types of programs gives 
dealers a chance to impressively 
relate the story of their contribu- 
tion to the making of modern 

America. 

“After a superb wartime job, 
dealers and all other branches of 
the industry are coming out from 
nder the wraps.’ This awakening 
interest can be further spurred by 
dealer leadership in seeing that the 
industry responsible for the great- 
est business and social change in 
the history of the world is properly 
honored.” 

Officials of AMA said that more 
detailed plans for dealer participa- 
tion will be announced shortly. 

In addition to the sponsorship 
and cooperation of NADA and state 
and local associations, the follow- 
ing groups are taking an active in- 
terest in the commemorative and 
gafety aspects of the anniversary: 
Automotive Safety Foundation, 
American Automobile Assn., Amer- 
jean Trucking Assns., Rubber Mfrs. 
Assn., American Assn. of State 
Highway Officials, National Assn. 
of Motor Bus Operators, National 
Grange, National Highway Users 
Conference, American Petroleum 
Institute, American Assn. of Motor 
Vehicle Operators, National Coun- 
cil of Private Truck Operators and 


Dealers in N. Y. 
Push Bill to Clean | 


e e 
Up Financing 
ALBANY, N. Y¥.—The New York 
State Automobile Dealers gave 
their full approval last week to a 
drive to end racketeering in the 
financing of automobile purchases. 


Announcing their support of a 
code of ethics to end abuses in 
automobile sales contracts, the 
dealers called upon Gov. Dewey. to 
enact the Anderson-Rapp public 
protection bill in a move to elimi- 
nate the tieup between finance 
companies and fraudulent dealers. 

“The automobile dealers have 
long warned of the opportunity for 
fraud that exists in the sale of mo- 
tor vehicles,” stated Assemblyman 
Herbert Rapp. “During public hear- 
ings last year it was revealed that 
some unscrupulous companies 
charged as much as $245 to finance 
a $600 car for a little over a year. 

“The average buyer is too often 
unaware of the variety of extra 
packs and charges that are buried 
in the sales contract he signs, and 
any move to offer the buyer a con- 
tract showing all the charges in- 
volved should receive cooperation.” 

Rapp said, however, he felt that 
voluntary methods would not suc- 
ceed because of the large number 
of unscrupulous auto dealers who 
had opened businesses in New York 
state, and urged enactment of his 
bill as one means of “ferreting out” 
such dealers. 

























Sales Executives 


Meet in Chicago 


CHICAGO. — An impressive pro- 
gram of speakers from the top 
rank of industry and government 
was announced 
last week by 
Harold D. Laid- 
ley, chairman, for 
general sessions 
of the National 
Federation of 
Sales Executives 
here May 22-23. 

They include 
Alfred Schindler, 
under secretary 
of commerce; 
William Rados, 
president, Nation- 
al Society of Sales Training Exec- 
utves; Raymond Moley, Newsweek 
Magazine; Elon G. Borton, presi- 
deat, Advertising Federation of 
Anerica; J. N. Bauman, White 
Motor Co.; Horace H. Hull, Hull- 
Débbs Co.; Lyman H. Hill, presi- 
dent, American Marketing Assn. 





Hi. D. Laidley 


Truck-Trailer Mfrs. Assn. 

Commenting on the value to deal- 
ers of the celebrations to be held 
in every city and town, George 
Romney, managing director of 
AMA, pointed out that “the anni- 
versary will offer an excellent op- 
portunity to rekindle public inter- 

est in all automotive activities in 
every community. 

“It has been five long years since 
you had an automobile show—five 
years since you have had some- 
thing new or different to show the 
motoring public.” 

He added, “The automotive in- 
dustry is noted for its ability. te 
do big jobs on short. notice. The 
success of these community pro- 
grams, however, will depend on 
the active interest and leadership 
of the automobile dealers.” 

Presidents, managers and secre- 


* 





PRESIDENT TRUMAN is with members of the Michigan delegation that invited him 

take part in the celebration of the Golden Jubilee of the automotive industry in 
Detroit in June. Left to right are William 8S. Knudsen, chairman of the jubillee com- 
mittee; Sen. Homer Ferguson (Rep., Mich.); President Truman; Federal Judge Frank 
A. Picard; Prentiss M. Brown, chairman of the Detroit Automotive Golden Jubilee Civic 
committee, and Sen. Arthur Vandenberg (Rep., Mich.).—(Acme photo) 


taries of dealer associations in 409 | vide essential transportation ser- 


communities were asked last week 
to promote observations to tiein 
with the Detroit affair. 

Further impetus to the: nation- 
wide programs was given in a let- 


ter sent to all members of the 


United States Conference of Mayors 
by Mayor Edward Jeffries of De- 
troit, a trustee of the conference. 
Stressing that one out of every 
seven persons is dependent on the 
auto industry for a livelihood, he 
commended dealers and others who 
“battled wartime obstacles to pro- 


vices.” 


He asked all members of the con- 
ference to designate May 31 as 
Automotive Golden Jubilee Day and 
to lend their efforts in making the 
celebrations in their cities consist- 
ent with the importance of the an- 
niversary. 

It is suggested that, like Detroit, 
other cities hold parades featuring 
the oldest cars and trucks in the 
community. Other highlights of 
such processions will ‘reflect his- 
torical events of a local nature. 


There’s one sure way to 


Cover 





| Ceiling 


OPA Suspends 
s on Some 


Machinery Items 


WASHINGTON. — Price ceilings 
on numerous heavy industrial ma- 
chinery and equipment items were 
suspended last week by OPA. Ad- 
ministrator Paul Porter stressed 
that the action calls for suspension, 
not removal of the ceilings. 

Ceilings are suspended on six 
broad classes of machinery and 
equipment, including many items 
of electrical equipment, machine 
tools, as well as processing, con- 
struction, transportation and mis- 
cellaneous machinery and equip- 
ment. 

The action will not affect the 
cost of living “or cause any sub- 
stantial increase in business costs,” — 
Porter said. He added that, in gen- 
eral, the owners of small businesses 
and farmers will not be affected 
because the products on which the 
suspension has been made are not 
generally used by them. 


Others are prfiting from AN Want 
Ads, why not you?See inside backcover. 
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in Portland, 
Oregon! 


A current survey reveals that of all people engaged in the wholesale auto- 
motive supply business in Portland, 96% read The Journal regularly... 
of all those engaged in the retail automotive supply business, 96% read 


The Journal regularly.* 


The Oregon Journal blankets the men and women who distribute and se// 
your products in addition to the consumers who use them. 


The Journal, today as it has been for years, is Portland’s favorite newspaper 
offering advertisers the largest circulation in its history, daily and Sunday. . 
Its thorough readership by men and women in.al] walks of life assures 
advertisers complete penetration of this important Pacific Coast market. 


Because it reaches the wholesaler, the retailer and the :consumer...The 
Journal serves as an additional trade merchandising medium in Portland 
as well as your consumer sales medium. 


* If You Lived in Portland You'd Read The Journal. 
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For Pontiac, Buick; Olds, Cadillac... 
$60-$417 Price Boost 


Ok’d for GM Cars 


(Continued from Page 1) 


tems; more massive bumpers; en- 
gine improvements; more - effective 
brake systems, and changed steer- 
ing assemblies. 

The retail prices reflect an ab- 
sorption by dealers of 2% percent 
of their prewar initial margins, 
OPA said. Because these car prices 
do not reflect recent factory wage 
increases, the additional 2 percent 
dealer absorption recently an- 
nounced by OPA to cover these 
increases is not included. 

(Retail ceiling prices do not in- 
clude excise taxes, transportation, 
preparation and handling charges, 
or charges for optional equipment.) 


Pontiac 
Series 6 LA Torpedo 6 

1946 1942 

List List 
RE Fis Gidvspves 689 o es 
Business Coupe 957 888 
Sport Coupe ...... 995 928 
Sedan Coupe ...... 1,082 


IT’S GOOD 


BUSINESS 


Conv. sedan cpe. ... 1,229 1,158 
2-door sedan ...... . 1,007 933 
4-door, 6 window ... 1.057 978 
Series 8 LA — 8 

CHASSIS aaeecvecscce 

Business Coupe ..... on 913 
Sport Coupe ........ 1,019 953 
Sedan coupe ...... 1,055 

Conv. sedan cpe. 1,252 1,183 
2-door sedan ........ ; 1,031 958 
4-door, 6 window ... 1,080 1,003 


Series 6 LB a 6 
Chassis 


Sewer ereeeee 


Sedan coupe ....... iim 970 

4-door wv aed aoenes 1,120 1,025 
Series 8 LB Si 

COE Oe ud 62's copes 767 

Sedan Coupe ...... 1,084 995 

4-door sedan ....... 1,144 1,050 


Net Wholesale Ceilings 
The net wholesale ceiling prices 


...| at which the factory may sell cars 


to dealers are as follows: 
Series 6 LA Torpedo 6: Chassis 
$522; Business Coupe $725; Sport 





it didn’t 





Dick Stow, a friendly competitor of 
mine, dropped in the other day and 
bluntly asked me if new Triton — the 
oil you change only twice a year— 
hadn’t cost me some business. Well, 


take me long to put him 


straight on that. What with the peo- 
ple who don’t drive 


much and 


the people who are pretty lax about ghanging oil on 
schedule, I’ve found that most of my regular custom- 
’ ers buy about as much oil as ever. But when you figure 
up the mew customers new Triton has brought me, I’m 


way ahead of the game. 


What’s more, I think new Triton will go right on mak- 
ing me new customers. Somehow, people like “‘firsts.” 


The fact that a certain product was the first of its kind 
on the market gives people confidence in it. They know 
it’s the “original’”’ and no fly-by- 


night imitation. 


Triton isnot byitselfin this respect, 
either. Union Oil Dealers have a 
whole string of ‘‘firsts.’”” New “76” 
Road-Rated Gasoline, for instance, 
is selling like nylons. And, of 
course, we were the first to have 
liquid glass cleaner and paper towels for windshields, 
and the first with underground air and water wells— 


just to 





mention a few. 


Yes, sir, back of Union Oil Dealers 
is a long list of “firsts” that makes 
a big impression on car owners. 
And, believe me, it makes a big 


impression on me when I start 
counting up the profits. With Union Oil Dealerships 
open again, it’s something you might think about, too. 


UNION OIL 





COMPANY 
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mal Equipment 
(Group E) Oil bath air cleaner 
with ventilator filters $3.50; (Group 
G) Fog lights (pair) $13.85; (Group 


K) Underseat heater, complete 
$46.90. - 
Oldsmobile 
Series 66 
1946 1942 
List List 
bin axons $ 760 $ ces 
Club sedan ........ 1,052 
Club coupe ......... 1,036 948 
Conv. coupe ........ 1,264 1,178 
4-door sedan ...... 1,090 
8 716 
Chassis ...........+. 864 
Club sedan ........ 1,108 1,000 
4-door sedan ...... 1,165 1,055 
DeLuxe 76 
Club sedan ........ 1,200 1,085 
4-door sedan ...... 1,257 1,140 
Standard 78 
Chassis ...ccscesecss 911 
Club sedan ........ 1,155 1,040 
4-door sedan ...... 1,212 1,095 
DeLuxe 78 
Club sedan ........ 1,247 1,125 
sedan ....... 1,304 1,180 
98 
Chassis ............ 991 
Conv. coupe ....... 1,561 1,440 
Club sedan ........ 1,326 1,210 
4-door sedan ...... 1,368 


Ceilings 
The net wholesale ceiling prices| $157.50. 


at which the factory may sell cars 
to dealers are as follows: 
Series 66: Chassis $575; Club| For 
Sedan $712; Club coupe $784; Con- 
vertible coupe $956; 4-door sedan 


DeLuxe 78: Club sedan $944; 4- 
door sedan $987. 

98 Series: Chassis $749; Convert- 
ible coupe $1,179; Club sedan $1,002; 
4-door sedan $1,035. 


Retail—Optional Equi 
Hydramatic drive (all series) 
$117; Oil filter $5.40. 
Buick 
40 Series 
1946 1942 
List 


Sidinvend hens 954 
Spl. chassis ........ 916 
4-door sedan ....... 1,369 1,270 
Sedanet ...;........ 1,301 1,220 
Conv. coupe ........ 1,559 1,440; 
Estate wagon ...... 1,755 

es 

CI 0 ic tia se cana 1,156 
Spl. chassis ........ 1,012 
4-door sedan ....... 1,593 1,455 
Sedanet ........... 1,513 1,385 
Conv. coupe ........ 1,795 1,665 


Ceilings 

The net wholesale ceiling prices at 
which the factory may sell cars to 
dealers are as follows: 

40-Series: Chassis $641; 
sedan $896; Sedanet $859. 

50-Series: Chassis $727; Special 
chassis $707; 4-door sedan $1,045; 
Sedanet $992; Convertible coupe 
$1,188; Estate wagon $1,335. 

70-Series: Chassis $882; 


4-door 


Retail—Optional Equipment 
Windshield washer $5.10; Radio 
antenna $7; Underseat heat and 
windshield defroster $48; Special 
paint $50.30. 





Cadillac 
61 Series 
1946 1942 
List List 
5-pass. club cpe. ... .$1,588 $1,440 
5-pass. sedan 4-dr. .. 1,689 1,520 
62 — 
5-pass, club cpe. .... 1,779 1,535 
5-pass conv. cpe. ... 2,006 1,870 
- 1,838 1,620 
2/255 


3,062 


gE 





7-pass imperial .- 3,753 
pass. - 3,821 2,917 
9-pass. imperial 3,479 3,062 


The net wholesale ceiling prices 


998| at. which the factory may sell cars 


to dealers are as follows: 

61 Series: 5-passenger club coupe 
2-door $1,164; 5-passenger sedah 4- 
door $1,238. 

62 Series: 5-passenger club coupe 
2-door $1,303; 5-passenger convert- 
ible coupe 2-door $1,469; 5-passenger 

4-door $1,348. 

60 Series: 5-passenger sedan 4- 
door $1,797. 

75 Series: ?—. sedan 4- 
door $2,485; 7-passenger sedan 
sues: 7-passenger a $2,712; 

business sedan 


9-passenger 
9-passenger imperial og 163-inch 
commercial chassis $1,067. 


Retail—Optional 
Windshield washer Gastalied) 
$9.20; Vacuum aerial, (installed) 
15; Hydramatic transmission 


(Order No. 19 to Maximum Price 
ae 594—Maximum Prices 
New Passenger Automobiles 
(Pontiac); Order No. 20 to Max- 
imum Price 594 — 


Regulation 
(Buick); Order No. 21 to Maximum 
Price 


504—(Oldsmobile) ; 


2017| Dealers’ Advice 


Sought by OPA 


OKLAHOMA CITY.—A 15-mem- 
ber committee of automobile deal- 
ers has been named by John N. 
Varnell, state OPA director, to aid 
the OPA in drawing regulations 
governing the sale of new cars to 
meet the unusual condition that 
exists in car market in this state. 

Members are J. T. Roberts, King- 
fisher; James A. Black, Lawton; 
Charles E. Marshall, Norman; Jack 
Woodward, Muskogee; N. L. Grady, 
Shawnee; Henry Hudson, Tulsa; 
Winfield J. Smith, Edmond, Bert 
Gaddis, Bartlesville. Local members 
are Walter E. Allen, Ralph L 
Bolen, Charles Smith, M. E. Lane, 
George Broyles, Henry F. Coffeen 
and C. A, Gier. 


Installing Starts 
At Buffalo Plant 


BUFFALO.—General Motors paid 


approximately $800,000 for plarit , 


facilities of the General Cable Corp. 


here, according to a deed filed last 


week. 

The plant was acquired by Harri- 
son Radiator to manufacture car 
heaters and defrosters. Workmen 
have begun to install machinery. 

















































WY | 1 : 
4. FIND FURNITURE MADE IN 


Ac Agee 


Los Angeles is America’s fourth greatest center in the 


production of furniture and finished wood products. 


Yet this is just one of the nine nationally high ranking 


industries which buttress this area’s 7500 manufactur- 


ing plants. Significantly, in this third largest and 


richest single county market of the nation over 40,000 


more families read the Herald-Express than any other 


daily —a fact which simplifies choice of media. 
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Largest Daily Circulation in the West's Largest City 


Represented Nationally by 


Paul Block and Associates 
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52, Dodge 25, Plymouth 23, De Soto 
Lincoln 3, Willys 1, Chrysler 1. The 
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wage strikes at minor supplier 
chigan. 





Steel for 5 Weeks... 
pwis’ Bolt Increases 
hreat to Auto Output 


(Continued from Page 2) 
by Reuther’s political op-|safety conditions for the 7 






daille - Hershey bumper division, 
National Motor Castings and Muel- 

































ts on the board, wh t- | The operators, on the other han 
number his own potmmees. are accused haute. of stalling by re- The 113 striking drivers Senate Fight Foreseen House passed by a substantial mar- 
The opposition faction on the |fusing to talk wages and hours. |Whose strike. halted Plymouth and ah - gin. Their report urges only estab- 
which is led by Vice- |They branded the proposal for a Dodge assembly early last week|/Qmn Labor Bill ‘Teeth lishment of an independent media- 





returned to work pending negotia-| wASHINGTON.—A savage fight|tion board by the government to 
tions over a seniority row. This|on the Senate floor over the Case| cope with labor disputes. 
allowed Chrysler Corp. to reopen all | strie-control bill was in prospect| Minority members, including Ball 
its divisions. last week when three members of | of Minnesota, Smith of New Jersey 
Bendix Aviation signed its first|the Senate Labor committee pro-|and Taft of Ohio, also proposed 
on a te UAW. In ex-| posed in a minority report - re-|that: | 
change for 18%-cent raise retro-|store the stringent restrictions} ‘There be a 60-day cooling-off 
active to Feb. 18 and other awards,|which the House approved. riod in any dispute while ~ aaah. 
the union agreed to a no-strike| The minority report recommend-| ation board explored the case; ‘ 
pledge and promised to deliver “aj|ed among six proposed amendments Secondary boycotts hampering in- 
fair day’s work with maximum |to the bill that labor unions be li-| terstate commerce be outlawed un- 
productive efficiency.” able to court suit for violating con-| ger the Sherman anti-trust law: 
Timken Roller Bearing and the|tracts with management. Under} [Unionization of foremen be pro- 
CIO reached agreement on a new|this clause wildcat strikers would | hipited; 
contract. Wildcat striker penalties, | lose their status as legal employes| With modifications, federal courts 
maintenance of union membership | and could be fired by the employer-| he empowered to issue injunctions 
ended. Workers got 18-cent-an-hour | and dues checkoff are provided. The majority of the Labor com-|to prevent strike violence. 
raise. ———$——— mittee has voted to pull the “teeth” -—————_____ 
The UAW launched a series of! Interesting items in Bob Finlay’s column {from the legislation which the! gg Want Ad Dept., Inside Back Cover 
se aches einen tapi iat ppc enaecigceeeeasietnesiiaiiiaeaiiane 


welfare fund, which would be built 
up from royalty charges on coal 
tonnage, as “unsound and un- 
American.” 
Of the continuing GM plant 
Body 










joying superior numbers, the 
anti-Reuther 



















tant to production. This plant 
supplies bodies for Cadillac as-. 
sembly. The other GM plants 
still idle are Fisher and Chev- 
rolet at Tarrytown, N. Y. 

Other developments along the la- 
bor front last week: 

The 80-day strike at International 
Harvester’s farm equipment plants 





solidarity. 

Industry observers view this 
meeting as a test for the Reuther 
program. If the youthful labor 
leader loses control, if the split 
within the union shows no sign 
of healing, then a host of additional 
difficulties is foreseen for the in- 
dustry. 

For one, wildcat strikes galore 
are predicted. The Midland Steel 
walkout in Cleveland was wunau- 
thorized, having resulted from the 
failure of international officers to 
hold a radical local president in 
line. This strike is an example of 
how the international executives 
may lose their grip over local 
unions. 

The deadlock in the soft coal 
negotiations was tightened by Lew- 
is’ walkout. Union spokesmen said 
Lewis would not resume negotia- 
tions without agreement by the 
operators to discuss his proposal 
for a welfare fund and improved 


784 New Autos 
Delivered in Wash. 
In Jan., Feb. 


SEATTLE.—The first compilation 
of new car sales for Washington 
since early 1942 has been completed 
by the Auto List division of Busi- 
ness Control, Inc., of which Howard 
A. Quinn, automotive statistician, 
is manager. 

‘The compilation is for January 
and February, and is as f 2 
Jatuary, Ford 116, Nash 43, Mer- 
cury 17, Hudson 8, Lincoln 5, Pack- 
atd 4, Willys 3, Pontiac 1, Stude- 
baker 1. 


February, Ford 244, Studebaker 
76, Hudson 75, Nash 64, Mercury 
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6, Packard 5, Pontiac 4, 


January total is 198, February 586. 
_ In truck sales the figures are as 
follows: January, Ford 108, Dodge 
46, International 34, Diamond T 8, 
White 7, Chevrolet 6, GMC 3, Mack 
2, Reo 2, Studebaker 2, Willys 2 
and Autocar, Hyster, Federal, Ken- 
worth, Peterbilt and Sterling, one 
each; February, Ford 181, Interna- 
tional 142, Dodge 103, Willys 44, 
8, Chevrolet 8, Studebaker 7, 
Divco 6, Diamond T 5, Mack 5, 
White 5, Sterling 4, Kenworth 3, 
GMC 3, Universal 2, Federal 2, 
Peterbilt 2, Hyster, Lorain, Plym- 
outh and Autocar, one each. 





Is it the moonlight . ... or the heavenly scent 





of Spring roses that puts the “oomph” in Cupid’s 






sales talk? We'll never know for sure. But we do 






know that the combination of these romantic influences 





$ 





gets results when “boy meets girl.” And we 





know, further, that the newspaper combination that 






gets results for Philadelphia advertisers is 
“The Record and One Other.” 
In Philadelphia, your traditionalist reads either, or both, of the city’s 










two conservative newspapers. Your liberal buys, believes in and supports 





¢ 


The Record. That’s why no single newspaper can “deliver” Philadelphia 





Nutt Moter Rebuilders, America’s lead- 
ing motor remanufacturers, want top- 
netih dealers for Nutt Benewed Motor, 

moter advancemen' 





in one all-inclusive package. That’s why The Record is the essential 






ional new 
en) eee a so paper in any combination designed to give complete coverage of 
— new in model show-plant, by rev- 
in’ wstey. er — America’s 3rd Market. 
Plymout! Dodges, perelete im most 





dered. Write, or better » come 
{ see this Great Product, Grest Plant. 









PHILADELPHIA RECORD 


QUARTER MILLION DAILY « HALF MILLION SUNDAY 
Represented Nationally by George A. McDevitt Co.—MNew York. Chicago, Philadelphia. Detroit, Cleveland 
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uments 


Here’s What Dealers Must Combat 
In Battle on Discounts 


WASHINGTON.—Reiterating 
OPA’s contention that auto dealers 
more than doubled their profits be- 
tween 1939 and 1945, Price Admin- 
istrator Paul Porter declared 
Thursday that the NADA-sponsored 
amendment to the OPA extension 
bill “would cause a sharp and un- 
warranted increase in the cost of 
living.” 

In a letter to Rep. Brent Spence, 
chairman of the House Banking 
and Currency committee, which ap- 
proved the amendment, Porter as- 
sailed the committee’s action and 
called for its rejection on the House 
floor. The text of Porter’s state- 
ment on the dealer amendment 
follows: 

“This amendment would require 
the administrator to allow retail 
dealers of reconversion commodi- 
ties to pass through to the con- 
sumer all increases in manufac- 
turers’ prices, pyramided by the 
full established dealer discounts 
and handling charges. To the con- 


Chevrolet Pushes 
Training of 


‘Wholesale Staff 


DETROIT. — A complete educa- 
tional program for the entire 
wholesale sales organization—prob- 
ably one of the most comprehen- 
sive and ambitious training pro- 
grams ever attempted in the auto- 
mobile industry—has been inaugu- 
rated by Chevrolet, T. H. Keating, 
general sales manager, announced 
last week. : 

The program is ed to in- 
struct the field staff in the latest 
methods of automobile merchan- 
dising and distribution. A faculty 
of specialists, backed by almost 
the entire Chevrolet Central office 
staff, spent many weeks of prepa- 
ration for the eleborate series of 
conferences. 

The first class, comprising 42 
regional and zone managers of the 
wholesale sales organization, re- 
cently returned to their home cities 
after the two-week session of the 
Senior Field Management confer- 
ence. 


year, until every member of the 
wholesale field organization will 
have had the benefit of one of 
these intensive training sessions. 

Thus during 1946, Keating point- 
ed out, the entire field staff will 
be well trained, well informed and 
perfectly capable of meeting the 
problems of the high-volume mar- 
ket which is anticipated in the 
near future. 

The energies of the wholesale 
organization during the war had 
been devoted almost entirely to 
aiding dealers in service and main- 
tenance problems, so they could 
help the motoring public to keep 
old cars in good running condition 
for the duration. 


ee 


sumer, this amendment would bring 
substantial increases in all 


very 
automobile prices. 

“To the retail auto dealers, it 
would mean more than double the 
dollar gross profit margain per 
car that they realized in peace- 
time. The special privilege afford 
ed dealers by this amendment is 
timed to expire close enough to 
the act’s expiration date that 
there is little likelihood that a 
roll-back in automobile prices 
could be effected. 

“The dealers complain of OPA’s 
pricing as if OPA had deprived 
them of gross profit margins which 
they had actually been obtaining. 
Such is not the case. 


“The average margin which the 
dealers realized in peacetime, when 
applied to the average of October 
1941 prices for the most popular 
models of the largest selling make, 
is $68 lower than the average mar- 
gin and handling charges which 
OPA’ now allows dealers on the cor- 
responding 1946 models. The prin- 
cipal basis for the margin increase 
which OPA has authorized is our 
desire to protect small dealers with 
higher-than-average costs. 

“However, the margin which the 
dealers would claim if their amend- 
ment were enacted is $85 higher 
than the current OPA margin and 
$153 higher than their average 
peacetime margin. Moreover, the 
new margins do not reflect the 
profits on trade-ins which can cer- 
tainly be anticipated. 

“Applied to all car sales from 
July 1946 through June 1947, our 
estimate is that this amendment 
would transfer at least $425,000,000 
from the pockets of American car 
buyers to the pockets of automo- 
bile dealers. When to this huge sum 
is added the additional margins 
which the amendment would re- 
quire OPA to allow on household 
appliances when sold by specialty 
appliance dealers, the cost of this 
amendment to the public in the 
coming fiscal year could easily ex- 
ceed half a billion dollars. 

“Of course, this amendment 
would have no effect on the pro- 
duction or sale of cars. Supposed 
hardship to the dealer must have 
induced the committee’s action. 
Many have thought that the auto 
dealers fared ill during the war 
and hence were deserving of spe- 
cial treatment for a period of eco- 
nomic convalescence. But our fig- 
ures show that the industry has 
been prospering. 

“OPA surveyed a _ nationwide 
sample of automobile dealers for 
the years 1936-1939, 1941, 1944, and 
for the first six months of 1945. 
Considering the average operating 
profit per dealer per year in 1936-39 
as 100, the average profit in 1941 
was 283; in 1944 was 202; and in 
1945 was 235, assuming, unrealisti- 
cally, that in the. second half of 
1945 the dealers netted no more 
than they did in the first half. 


“I cannot believe that an industry 
which is confronted with a stagger- 
ing demand for its products and 
services and whose net profits are 
running more than double their or- 
dinary peacetime level can properly 
be regarded as an appropriate ob- 
ject of congressional solicitude.” 


LOWEST COST 


I Automobile Finance Insurance ! 


RESOLUTE FIRE 


. 


We are specialists familiar with all the complexities 
of modern automobile finance insurance for finance 
companies and dealers financing their own time-sales. 
Our policies, certificates and other forms are spe- 
cifically designed for this type of insurance. 


Write for Full Particulars Without Obligation 


INSURANCE CO. 


fi 


CLARENCE BEESEMYER, vice-president and director of marketing fot the General 
Petroleum Co. on the Pacific Coast, discusses with Barney Oldfield plans te revise the 
former Gilmore economy run by the General Petroleum Co. Beesemyer announced at a 
meeting of the press in Los Angeles that these runs would be resumed 


thought the time was right. 
General Petroleum on the coast. 


Barney Oldfield is 


‘Tie-In’ Ban Stands 


Present Ruling Not Affected by Court’s Verdict 
In °43 Poultry Case, OPA Aide Says 


WASHINGTON. — The recent 
Supreme court decision reversing 
the conviction of a New York poul- 
try dealer for making “tie-in sales” 
does not generally legalize such 
sales, Richard H. Field, general 
counsel of OPA, said last week. 


Battle 


(Continued from Page 1) 


that such a program did not have 
a chance to win was correct. 

In all probability Rep. Crawford, 
of Michigan, who piloted the 
NADA - approved amendment 
through the committee, will offer 
one or two clarifying amendments 
on the floor. Attention has been 
called to the fact that dealers in 
certain lines of merchandise—not 
automobiles—whom it was intended 
to protect by the first amendment, 
were left out. These are merchants 
who have no trade discount agree- 
ments. They will be taken care of, 
it is understood, while at the same 
time any existing ambiguity in con- 
nection with the effective date of 
the prohibition against NADA 
tampering with the discount also 
will be removed. 

While the amendment would re- 
store all discount cuts, it would not 
provide for recovery of money from 
buyers who have already taken de- 
livery of cars. 

One encouraging feature of the 
situation from the dealer stand- 
point, it is said, is that the amend- 
ment is non-partisan. While it was 
introduced by a Republican, some 
of its strongest support comes from 
Democrats. On the floor both Dem- 
ocrats and Republicans will sup- 
port it, it is believed. 

“Effective contact work,” said 
an NADA spokesman, “was done 
from the field by wire, telephone 
and letters. Since the amend- 
ment was adopted, House mem- 
bers who. helped also have heard 
from home frequently. One lesson 
that NADA has been 
home to dealers for years is that 
Congress is just as human as any 
other body of men or women and 
that it is deserving of thanks for 
services rendered. This is not a 
bad idea for dealers to remember 
this fall when some of their 
friends are scurrying about try- 
ing to get reelected.” 

Doubtless there will be many 
amendments to the pricing bill 
offered on the floor. Many members 
still think that the proposal to lift 
all controls automatically whenever 
postwar production reaches prewar 
75 percent of normal may be writ- 
ten into the bill. 

Several delegations of dealers 
from states with large congres- 
sional representation are coming 
ere to remain during the floor bat- 
tle, according to NADA. 

Due to certain political align- 
ments, it was learned, some of the 
dealers’ best friends in the House 
have not been able to get out in 
front in this fight. It can be said, 
however ,that none who have stood 
with NADA in the past have gone 
back on it this time. 

The bill probably will clear the 
House and go to the Senate by 
Thursday. Hearings on the Senate 
side will start shortly, thereafter. 
The situation for the dealers looks 
good now, but the battle is not yet 
won. 


The court’s decision was based 
solely. on the wording of the poultry 
price regulation — Maximum Price 
Regulation 269—as it stood in No- 
vember, 1943, when the violations 
took place, Field pointed out. The 
poultry regulation at that time pro- 
hibited evasion of the ceilings in 
general language, but did not spe- 
cifically name tying agreements as 
a type of evasion or specifically de- 
scribe the type of sale with which 
the defendant was charged. 

The court held that under the 
regulation’s language the convic- 
tion could be sustained if it were 
shown that the unwanted items 
were either worthless or sold for 
more than the market price. The 
case was returned to the district. 
court for determination of these 
questions of value. 

Meanwhile, however, the poulty 
regulation has been amended and 
most of the important new regula- 
tions have been written to prohibit 
tie-in sales ‘specifically, Field said. 
At the present time, food, apparel, 
rent and most important consumer 
goods are covered by price regula- 
tions that either forbid “tying 
agreements” by name or forbid 
sellers to make any sale condi- 
tioned upon the purchase of goods 
which the purchaser does not want, 
regardless of the price at which the 
ee goods are sold, Field 
said. 


The case upon which the Supreme 
court \—_Kraus and Bros., 
Inc. vs. United States—involved a 
wholesale meat and poultry dealer 
who, during the Thanksgiving sea- 
son of 1943, required his customers 
to buy unwanted chicken feet and 


chicken skin in order to get tur- 


keys. 

Kraus was convicted of viola- 
tion of the Emergency Price Con- 
trol act and fined $22,500. The 
conviction was upheld by the 
Second Circuit Court of Appeals. 
However, the Supreme court held 
that in a criminal case it is neces- 
sary to construe strictly the lan- 
guage of the regulation claimed to 
have been violated. The court 
pointed out that the wording of the 
poultry regulation, at the time of 
the alleged violation, did not spe- 
cifically prohibit ‘the sale of one 
commodity with the requirement 
that purchaser was to buy some 
other unwanted item, regardless 
of the value or price at which the 
unwanted item was sold. 

The court indicated that the sales 
would have been in violation if it 
were established that the chicken 
feet and skins which were “tied- 
in” in this case were either worth- 
less or were sold for more than 
their market value and ordered the 
case remanded to the District court 

for retrial. 


} Chevrolet | 


(Continued from Page 1) 


because labor and material costs 
have boosted present car prices 
around the $1,200 mark. 

In announcing that the Chevrolet 
Light Car division has made appili- 
cation for authority to erect build. 
ings near Cleve- 
land, M. E. Coyle, 

Chevrolet general 

manager, also re- 

vealed last week 

that his company 

has 145,000 cars 

scheduled for 

production by the 

end of June; de- 

pending on avail- 

ability of materi- A 
als and manpow- —_" 
er. April’s sched- Arnold Lenz 
ule calls for 20,- 

000 cars; 50,000 in May and 75,000 
in June. 

Coyle said the liglt car activity 
will be located in the villages of 
Brook Park and Parma, adjacent 
to Cleveland. 

The Chevrolet Light Car division 
will be under the jurisdiction of 
M. E. Coyle, general manager, and 
the product will be sold through 
the Chevrolet wholesale and retail 
distribution system. Otherwise, the 
operation will be independent of 
Chevrolet. Arnold Lenz has been 
appointed manufacturing manager, 
Earle S. MacPherson, chief engi- 
neer, and George A. Stout, comp- 
troller. 

A manufacturing plant of ap- 
proximately 1 million square feet 
of floor space, including power 
house and administration build- 
ing, will be erected on the Brook 
Park property, lying between 
Hummel and Engle Rds. Motors, 

trans: 





In the Village of Parma, a plant 
of about 1,500,000 square feet of 
floor space will be built at the 
corner of Brook Park and Stumpf 
Rds. This will include pressed 


MacPherson Geo. A. Stout 


metal, body and final car assembly, 
as well as power house, administra- 
tive offices, service parts and engi- 
neering buildings. Employment at 
this plant will also be about 5,000 
when full production is reached. 

(It is to be noted that Chevrolet 
Will produce its own bodies, the 
first time Fisher Body division has 
not built bodies for a GM division.) 
. The immediate problem is that 
of building construction, to be 
followed in a sequence by pro- 
curement and installation of ma- 
chinery and production facilities 
and making the necessary tools, 
dies and fixtures. 

While plans are well advanced, it 
is not anticipated that production 
can be started before the middle 
of 1947. 

Details and specifications of the 
new car will be released when 
the plants are ready for produc- 
tion. 
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* VENT ALARM reduces fire haz- 
ard on cars, buses, trucks 


VENTALARM 
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$ TANK SIGNAL 
Cambridge 41, Mess. 
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CLASSIFIED WANT AD DEPARTMENT 
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, for 1941 
Chrysler, De Soto sedans, coaches. 1942 
trent Mash Dnt. this Cherrin, See 

ds, seats. 1942 Chevrolet coach, 
coupe, sedan doors and coupe deck lids. 
942 ‘Dodge complete rear bumpers. Fo 
Parts, 3232 N. 22nd St., Philadel- 
phia 40, Pa. 
BODY, MOTOR, TRANSMISSION & REAR 


—_ 





evrolet END, for 1936 Buick 81 roadmaster 
> appli. Bristol Motor Company, Bristol, 
| build. 

















information, experience and refer 
to Box 1215, ¢/o Automotive 
Detroit 26. 





COUNTER MEN and panei 
n who are thoroughly experienced 
Ford parts. Prefer men from the 
putheastern states. Wire Donald Neese 
of Sam Murray, Ine., Ford Part: 
butor, or call 9-2757, Miami, Fila 


[D: SERVICE MANAGER for «a 
Oldsmobile dealership in Pennsy)- 
Town of 80,000 trade area. Cap- 
of taking full charge, must have 
ing personality, ve and ex- 
Future limited only by ability. 
and liberal bonus for man who 





















































STATION WAGONS WANTED 

WANTED 1941 PONTIAC DE-LUXE STA- 
TION WAGON cowl and instrument 
panel. Miller Auto. Company, White 
River Junction, Vermont. 

































a 6900 Vincennes Ave., Chicago 21, 














Lenz dition. — in 1944.) Prices salient cteestsetetiatanegtntnsstiteaeatnsiitiatidai as . 

ty and substantial income. Write ceiling and below. Body +} FOR SALE—1 Used National Cash ‘ 

Box 1229, c/o Automotive News, Detroit. 2404 Ave. G, Lubbock, Texas. ister, 900 Class, 4 drawer type—in one 

| 75,000 | WANTED: PARTS MANAGER. Must have 21 REO BUSES 1942, 37 adults, 54 chil-| {7ndition. LAWDER BROS., INC., 6900 
‘ability to merchandise $40,000 inventory. dren, solid frames, pictures available. cennes Ave., Chicago 21, Ill. 

i 1000 new car quota. Ford-Mercury dealer Two 1942 Reo Pushers, two 1938 Yellow |FOR SALE—Electric automobile hoist, 
\ctivity] 14 years. Excellent possibilities, liberal aT All Pushers, 37 pass. Two 1942 Fitzjohn| ‘ingle post, perfect condition. $110. The 
ges of ae one ames P. O. Box 22, Oakland Times $6 pete oa, Less 1 am a Clyde Cole Motor Co., Warren, Ohio. 

. ornia. e ° ~"""_ 2.  llESEEeeeeeeeeee- 

noms ANTED: SERVICE SUPERINTEND- Main 8t., Provi RL en ee MN 
; FOR DEALERS ONLY FOR SALE, 50’x100’ two-st 

ENT. Must have thorough knowledge of cxhisinnesenammmeadeiaamammaatiaibie ory frame 

livision automobile business. Good salary, liberal —— 100 eer te py TRAILERS, =a ie Sea nan negseiame on sec- 

ion off onus. Ford-Mercury dealer 14 years. WE BUY WE SELL WE SWAP reconverted trailers. Streets, Ashland, Peane, aa ae 


1200 car quota. P. O. Box 22, Oakland 
or, and# 4, California. 


hrough § WANTED SERVICE MANAGER for Ford 
| retail’ Dealership in New York State, capable 
se, the of taking full charge, must be experi- 

' enced and aggressive, liberal salary and 
ent off onus, for man who wants security and 
; been substantial income. Write Box 1237, c/o 
nager, Automotive News, Detroit 26. 

’ 


enti. 
con | BEVICE MANAGER, Cry Toccata, | ___, DEADERRSIE WANTED 
Row Werk ares. G.M. vealed ‘in com- | WILL BUY ALL OR PART INTEREST in 


auto dealership. Any size. V. R. Eich- 


f ap- plete operation of service, bedy* and Y t 911 Michi 
taedt, gan Avenue, Wilmette, 
parts. Box 1224, c/o Automotive News, Illinois. Telephone. 4100. 


p feet | Detroit 26. ES __Illinois. Telephone 4100.00 
power |i EVENTH YEAR WITH DODGE-PLYM. | WILL BUY FORD. GENERAL MOTORS ali: lengths. Smooth sides, beautiful appear- | ATTENTION CAR DEALERS—A: ¥ 
build- | OUTH Distributor. Sales Manager fiye| OR CHRYSLER DEALERSHIP in Wis- I Spec ialize In ance, superior construction. Available} covers custem-tafiered and caves me 
years. Won sales-maker title with Piym- ‘feonsin or Illinois. 75 to 150 car contract, | 7 PASSENGER SEDANS regular trade discounts. First come, first} fiber and sailcloth. Perfect Fit Cover 
r- 


Brook ot will Broadway, ork. 
outh Conservative Trader. A-one L purchase half interest in a deal- served. Mount on your truck at Detroit} Company, 1776 
bween | once. Write full particulars first letter. | ship. I have had sixteen years auto- AND LIMOUSINES before driveaway. Phone, write Oltman- » How wi 





Ave., N.E.,. A i to a floors from street level 
wood - © ramps. Ideally located in busi- 
BUSES WANTED ness an Se ‘ Garage enjoys excellent 

- reputation. one, write E. W. Shoe- 

WE BUY BUSES ofall makes and models, maker, 7th and Market Streets, Sunbury, 


any queue. Law? bus = LINN-| Penna. 
—__ ANTIQUE CARS FOR SALE 


ANTIQUE — 1910 FLANDERS. Excellent 


It should be cheap to fix, Every- x | condition, has only been driven 200 - 


w 0) 
hing easy to get at z0w bodies, 11 ft. x 6 ft. with 4 ft. head and} miles. Henry W. Taylor, Ransom Avenue, 
Thing ts $0 9 at zon" tall. Fits L.W.B. or Army 6x6 tandems. Massena, New York. Z 


Sinders Chevrolet Co., 304 W. Main 8t., 
Jasonville, Ind. 

RO ON, y enclosed, all- 
steel Van type bodies. 12 ft., 16 ft. 









WE BUY COME SELL 


Phones 127-128-501 
2112-14-16 Cycamore St. 
. Cairo, Illinois 
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: motive experience. Box 1233, ¢/o Auto- , , By ISCELLANEOU 

a onl gen = 1886, c/o Automo eative aan, Demet ak Also Big 5’s nad Formals nee Co., 5171 Martin Ave., Detroit M 8 
juced OR GENERAL MANAGER. 15 EALERSHIP WANTED—Will pay cash DONALD M. RUSSELL iz BMISSIONS ASS. BL ENGINE REBUILDING—Crankshaft grind- 
anced [jar succesful automooie experince |” fr 100 eG" operation, aru Iease or|  Lieeneed | Antombiie proker, | fo Dogs Trucks Mati ot | tok Gat Tate ai Coane Beeee 
a ranip and/ fdential. Box 1235, c/o Automotive 1775 BROADWAY — ROOM 764 MeNuct Motor Co Maryville Teen. | burs, Virgina. , ; 


iction distributor. 38 years old. Would accept 
ately | position or buy interest. Box 1225, c/o News, Detroit 26. 
Automotive News, Detroit 26. DEALERSHIP FOR SALE 


MANAG IN retall| NEW CAR AGENCY, old reliable make. 
Thirteen 


New York 19, N. Y. 
Telephone Circle 7-5171 


Follow ‘stem 
sleeper cab, 900x20 tires, $1,675. 1940 VIENOT SERVICE DEPARTMENT 
FOLLOW-UP 











, plant } sutometive. years experience ail Content California 100 or contract. Ford 1% a and trailer, new Ww 
knowledge St. Louis territory but Beautiful new showroom, offices, serv- USED OARS ANTED motor, both $1, . Wiese Auto Sales| we 

eet of a a any geographical location. G.| ice, paint department, 75 foot frontage, ~ Co., 1101 N. Main St., Pros. 401-402, Preniedidae nate FOR YOU! 

it the} a. MeLamahan, 1320 Delta Bivd., four year lease. Option to purchase. $50,- | seven passENGERS, Racine, Wisconsin. buyers, .seguias jie ee new = 

000 cash for: goodwill, equipment, im- a supply only simple inf Y meg a: te 









tumpf | Wayne 3, Indiana. fives; cars must be clean. 
OVER TWENTY YEARS EXPERIENCE | PTovement, parts, etc. Box 1236, c/o} Jasonable. MeCLINTOCK - CADILLA 
ressed RS RIEN Automotive News, Detroit 26. M D Cc, 
with large Midwest General ae deal- 3 Lansing. Mich. BUSES WANTED 
er, accounting, sales, service. Want po- WANTED TO BUY used cars, trucks, 
TT gg ag ge a og — 9 vl ea 
‘ . . , 4 > 1° B ille, Texas. illi : 
ences. Box 1228, c/o Automotive News, |. 1933 Woodside, Bay City, Mich. Layton, Box 1672. eettae For Export and Domestic cus- | “¥, HAVE two Vord Laboratory Test sets. 


Detroit 26. SARA OETA FPO Re ; : 
I ee oe | igen ne wana MO a) EE TRUCKS WANTED ~|tomers. Sell now while prices} Motor Sales, Corcoran, California. 


CARL G. VIENOT, INO. 
Boston, Mass. 
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IMMEDIATE DELIVERY 
On Automotive Fabrics 





cate in Granby, Missouri. Wonderful | ————————__———_____________ ° : ° 
veteran, available May 1, majored in| opportunity, good labor connections and| NEW BUS CHASSIS AND TRUCKS/are still high. Wire, Phone Gita aes: cele tea iaie aoe 
accounting and business administration. a oe WANTED. Will purchase any number of Write toda! — ° gir apneainbieesne tee tess — 
a a ene eee write Charles Burtrum, Box 111, ternational rite, y: a — 
: stee! orging plan’ Granby, Missouri. size approximately 4x7. Write or one: 
p years as production manager. Locking Grand Motors, 901 Grand Avenue Toleds 
for position with chance for advance 6, Ohio, Ga 2222 : 
a , " . 
In Army, worked as vocation counselor! Manyfacturer’s and Distributors Coach Sales Company, 2335 N.W. 12th Equipment Co. 
and personnel consultant’s assistant. Write ; St., Phone 5-3538, Oklahoma City, Okla., | 499 LEXINGTON AVE., NEW YORK CITY 
Box 1227, c/o Automotive News, Detroit. fe Murray Hill 3-9297 
operator. Record includes very successful LEATHERETTE, SPORT TOPPING 
smbly, management of large, high-class dealer- | post of Equipment MOHAIRS, STATION WAGON DECKING 
ship. Aggressive, modern merchandiser, SEAT COVER CLOTH 
1istra- HOWARD J. Samples on Request 


housing conditions. For information, 
“Five years diversified pre-war experience a Wiltts neon e mae a oe 
* 
Consolidated Bus & 

ment. 25 years old, married, one child. 

—______________.__________________ | Calling on Automobile 
out GENERAL OR SALES:MANAGER, volume | Stations and Distributors Hine for A National Clearing House for Transit 
Eastern 
ALSH 
age 35, excellent refegences. Will assume 19 Oo Middl Ra ceiling 








. engi- § complete mamas assure exes Y. American Body & Trailer Company, 1500 A ANTED FABRIO SALES 
nt at results. Will consider any location, with ears with General Motors Ave., Oklahoma City, Okla. 16 P. 
ni or without investmemt. Box 1238, c/o Phone 3-2561. WRECKED OR BURNED CARS WANT- ortiand Street Boston 14, Mass. 








, 5,000 § Automotive News, Detroit 26. ED. Late models preferred. Write or 





USED CARS FOR SALE 





phone Henderson 0232, 6700 Euclid Ave., 



















































































ed. SOME MANUFACTURER WHO WANTS 
: jet to get a little more than his share of Cleveland 3, Ohio. ee ee a transmis- 
vro the business from the trucking concerns, W. ANTED TO BUY WE NEED eight pistons, .030 oversize for| prompt service. Strictly H s. Extra 
s, the yo med ales has halen soon al ba moo “115 USED CARS AT WHOLESALE” 1935 LaSalle, with pins. Bill Holler Mo-| else. Wilsey Hudson Sales, Lima, Ohio. 
m has me. Eight years Southern California ex- | We are in a position to offer these passen-| All Makes and Models of New tor Sales, DeLand, Florida. eiseatetiliniasiacieiiaatiaieeaihiialitaataie 
ision.) | perience, 33 years young, a go-getter and | Ser cars to dealers. Many at belew base Trucks , WANTED FOR 1941 CADILLAC SEDAN- eek de 

Eom. Can handle two or three lines | PFice- Also New Bus Chassis ee complete grille, one headlight Now Avaliable! 
that prefer to coficentrate on one good BEND . door, both outside running board mould- CHROME SHOWROOM FURNITURE 
p be fF line. Give me a chance to show you BY | 191: mins AD PON TT y,.| BEN FISHEL AUTO COMPANY ings, both rear fender shields. Notity “The Chromaster Line” 

$ x , ¢/o Auto- —_ ’ » ‘ose Villegas, Xicotenta , e 

pro- motive News, Detroit 26. Temple 7835 2114 Sycamore Street, Cairo, Hlinois Saltillo, Coahuila, Mexico. Chairs - Settees - Tables - Smoking Stands 
“ma- PSALES MANAGER: Can prove great asset W for 1940 LaSalle, Moa- Eaenntens op Megead 
lities to small, progressive automobile dealer el 52. Nardi Motor, 11521 Woodland, KAY-DAVIS COMPANY 

who needs aggressive assistant. Married . Cleveland, Ohio. 886-890 Gerard Avenue 
tools, aapentahio, aizperionced. Prefer east. Go DOES 3 VES OW where | ™e* York 52 ‘New York 

ceanese. Send Guta oe L.A. Wee i SEVEN PASS. SEDANS we can get parts for government trucks; 
sed, it — + eee ee Chevrolets, Fords and Dodge, as 

. Rr | YF SS Pass. Sedans Limousines . shafts, axles and etc.? 
action LADY WITH 35 TEARS AITOMORIVE | sur ents b at OPA prices or joan ale tvs PLACE YOUR ORDER TODAY ms a notify. WILKINSO 
de ns enka peantn Ere |e eee | eapweved Atoms fl ge TBM Soayee 1 Ome Pi CARS 
co ¢ Chrysler products dealer. 

Know Soto 6. Write price and condition. Cres- 

t the J SRow,, the system thoroughly. Heaith | 1941 Buick Model 90 TOW PILOT—*17%.,,.., | cent Motors, Revere, Mass. AVAILABLE 
h Detroit 26. ove we 12081 Buick Model 90L ‘| WANTED: NEW CRANKSHAFT for 1941 

when : 1940 Buick Model 91 Bumper to Bumper Tow Bar Oldsmobile 8 with new main bearing, or 
oduc- F RECONDITIONING MANAGER. Two years | 4942 Chrysler Model C-37 new block assembly. Justice & Smith, 









Peeues cutee WANTE DOR, BUICK. ina Roadair 100 — SELECTION 
100 S. Clinton St. Chi 6, mL. support and core. Trask Motor Sales, LL WA ¥s 
OHIO’S LARGEST 


Chevrolet Dealer, "would’ like to locate |1941 Chrysler Model C-33 
wen —, dealer } any make South. | 1942 Packard Model 1551 

a car experience. Age /1941 Packard Model 1451 
Dhiroit 26. 1240, c/o Automotive News, 1940 Packard Model 1350 


' UFACTURERS REPRESENTATIVE 
AVAILABLE TO ANY RELIABLE AUTO- 

| MDTIVE MANUFACTURER of kindrea | 1941 Lincoln 7-Passenger Sedan 
lige desiring productive representation | 1939 Cadillac Model 75 








‘amilton, New York. 
ANDo 8888 NEW OR USED 1941 Ford complete hood 
ver for pleasure car. Write price and con- 
IMMEDIATE DELIVERY dition. Crescent Motor Sales, Revere, 
sas WHOLESALE 

Write or Wire for FREE Literature 
West Texas, New Mexico and Arizona, (Partial List) A FOR DE A LER 
Invaluadle experience in wholesale, retail USED: WE HAVE THE FOLLOWING WE HAVE THE FOLLOWING an = cr 












































a oo ae oe — TRUCKS FOR SALE ~~ PARTS in stock subject to prior sale: 
. shane eet’ daanaielae oes R . S » E V A N ~ TEN 1943 DIAMOND T ARMY dump Complete front end assy. for 1942 Buick M. 
i 1234, c/o Automotive News, Detroit WeRLEp LARGE BEALES trucks 6x6 4 ton equipped with air oS. Cee See ee ayflower Motors 
na brakes and RXC Hercules Motor Tim-| 5 ton trucks 4x4 Model—FNMD. Two 
’ ERSHIP WA - Miami, Fia. 1622 N.E. Second Ave. ken .dual tandem axle. . Truckg very 
D new cylinder heads for 1933 Standard nco ra 
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Highest CAA-designated airport in the U.S. is at Creede, Colorado . . . eleva- 
tion 8,700 feet. The Stinson Voyager 150 has repeatedly taken off into the thin 
air at Creede with a full load . . . and always with a take-off run of 1350 feet 
or less! And at sea level its take-off run is a short 550 feet! 


The extra power that makes the Voyager 150 a versatile performer at high 
altitudes will whisk you out of a cow pasture or off a golf fairway. . . with 
thé'same ease as you'd take off from the best airport in the land! 


This plane thrives on 


‘thin. 


= 


Stures! 


The Stinson Voyager 150 has “‘git-up-and-go” to spare! 


And abundant power to take you where you want to 
go isn’t all that you'll like about this new personal plane 
by Stinson. 


You’ll like the luxury and comfort of the Voyager 150’s 
soundproofed and ventilated cabin .. . its richly. up- 
holstered, adjustable seats, with room for 8 passengers 
and pilot. 


You'll like the Voyager 150’s maneuverability and ease 
of handling. With this plane you can use fields that aren’t 
practical even for smaller planes if they lack the Voyager 
150’s complete controllability. 


A 500-mile trip in the Voyager 150 is only an after- 
noon’s jaunt .. . and without refueling. It cruises at 


Stinson... TO BUY... EASY T 


© FLY 


125 m.p.h., has a maximum speed of 133 m.p.h. And 
operating costs compare favorably with the cost of 
running your car. 


The Voyager 150, like all Stinson planes ever built, 
has an inherent stability that spells safety in flight. Wing 
slots are built in to make the Voyager 150 stall- and spin- 
resistant. And there are wing flaps to slow down landing 
speed. It is manufactured under, Civil Aeronautics Ad- 
ministration Type Certificate No. 767. 


Let your local Stinson Dealer tell you more about this 
new plane by Stinson, the company that has built quality 
personal planes for more than 20 years. He will be glad to 
give you a free illustrated brochure, or you can write 
Stinson Division, Consolidated Vultee Aircraft Corpora- 
tion, Wayne, Michigan. , 


Stinson Division, Consolidated Vultee Aircraft Corporation, Wayne, Michigan 


; 





